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225 Parts and Accessory Makers 
To Exhibit at Joint Trade Show 


VANDERZEE DENIES 
YARN ABOUT GEARSET 
OF NEW DODGE MODEL 


Detroit, Nov. 3.—Denial is made 
of rumors which have led to the 
belief that the new Dodge cars were 
designed to operate without trans- 
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Detroit Displays Expected to Reveal Many New Items 
As Makers Look Forward to 


Improvement in 1933 






New York, Nov. 3.—Greatly improved business pros- 
pects for 1933 have caused the eyes of the whole maintenance 
division of the automotive industry to turn toward Detroit, 
where the Third Joint Trade Show of the Motor and Equip- 
ment Manufacturers Association and the National Standard 
Parts Association will be held during the week of December 











New York, Nov. 3.—Responses to recent inquiries made 
by Automotive Daily News indicate that engineers of many 
of the companies producing passenger cars are far from 
being sold on the benefits of so-called “doughnut” tires in 
the present state of their development. 












This does not mean, 
that they are not interested in such 
tires, but rather that, te date, their 


experience indicates that the ad- 
vantages of such tires are out- 
weighed by their disadvantages or 
by the difficulties which their use 
involves. 

It is recognized, of course, that the 
new type of tire presents advantages 
from the standpoint of appearance, 
and that, over some types of sur- 
faces, superior riding qualities are 
secured. On the other hand, dif- 
ficulties have been encountered with 
so-called “wander,” “tramp” and 
“shimmy,” or a lack of stability 
which is distressing if not dangerous. 
Objectionable noise and increased 
tire wear, as well as harder steering, 
have been encountered also. 

There seems tobe some. disposi- 
tion to feel that the outcome of 
experiments with the new type of 
tire will lead to «a compromise in 
which tires of somewhat larger sec- 
tion than the present “standard” 
balloon tire, but smaller than the 
“doughnut” type will be developed, 
and perhaps see extensive use. In 
this event, the tire presumably 
would operate with somewhat lower 
pressures than are now general and 
perhaps would give most of the 
advantages and avoid the disad- 
vantages of the “doughnut” type. 
In any case, it is agreed that con- 
siderable development work will be 
required and some redesigning of 
certain parts of the car will have 
to be done before any radical de- 
parture in tires can be adopted 
generally. 

Most of the engineers who re- 
sponded to the inquiries referred to 
above prefer not to have their 
names given in quoting their re- 
plies, partly because their tests have 
not progressed far enough for final 
conclusions to be | reached. The 


(Continued | on on Page 1 10) 


NEW JERSEY OPENS 
REPRISAL WAR ON 
PENN. STATE TRUCKS 


Trenton, N. J., Nov. 3.—Enforce- 
ment yesterday by Pennsylvania of 
its new law requiring licensing of 
all trucks owned by non-residents 
and operated in that state for hire 
or on regular schedules brought 
drastic reprisals by New Jersey. 

An opinion by the attorney gen- 
eral’s department that New Jersey 
statutes did not recognize any dis- 
tinction as between classes of trucks 
caused Harold G. Hoffman, motor 
vehicle commisisoner, to order im- 
mediate cancellation of reciprocal 
privileges for all types of trucks 
owned and operated by Pennsylva- 
nians. 

As a result it was estimated last 
night that registration plates had 
been obtained for about 700 such 
vehicles during the day and that 
the fees totaled about $20,000. No 
figures were available here as to 


(Continued on Page 10) 








of course,” 





missions, These stories reached such 
circulation that General Sales Man- 
ager A, vanDerZee has requested his 
dealers by wire to ask their papers 
to contradict them. 

“A bit premature,” said weorge 
Allen, Dodge’s chief engineer, who 
certainly should know. “But,” he 
continued, “just as there is fire 
where there is smoke, there is a 
background of reasonable probability 

























PENNSYLVANIA TRUCK 
LICENSE WAR LAID 
TO RAILS BY FAGER 


Philadelphia, Nov, 3.—Pennsyl- 
vania’s industry and agriculture are 
endangered by the motor truck 
license war, as the authorities of 
adjoining states are turning back 
tons of produce at numerous points 
along the Pennsylvania line. This 
perishable merchandise is_ threat- 
ened with destruction and_ ship- 
ments of industrial wares are held 
up, which may lead to cancellation 
of orders. Some roads are virtually 
jammed with delayed trucks. 

J. Wallace Fager, secretary of the 
Pennsylvania Motor Truck Associa- 
tion, has issued a warning that 
many Philadelphia truck operators 
are considering removal of their 
offices from Philadelphia to Cam- 
den, N. J., across the river, from 
which point they need only a Penn- 
sylvania and a New Jersey license 
for their vehicles and could thus 
escape the full consequences of the 
interstate license struggle. Mr. Fager 
charged that the legislation which 
gave rise to the fight was inspired 
by the railroads “for the purpose 
of increasing the cost of truck op- 
eration almost to a_ prohibitive 
point.” Gov. Pinchot, in a state- 
ment from Harrisburg, has defended 
the law as “wise and just.” The 
fight was precipitated when the 
Pennsylvania highway patrolmen 
were ordered to enforce new amend- 
ments to the Motor Code passed last 
summer by the Pennsylvania Leg- 
islature, 
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LOUISVILLE TRUCK 
SALES IN OCTOBER 
TOP SEPTEMBER 


Louisville, Ky., Nov. 3.—Louisville 
new car registrations for October 
were 267, as compared with 293 in 
October of last year, and 304 in 
September, For ten months sales 
were 3,482 units as compared with 
5,194 last year. 

Truck sales for October were 
seventy-six as compared with fifty- 
nine for September. Truck sales 
for ten months this year were 535, 
as compared with 644 last year. 

Used car sales amd stock figures 
are not available, but used car situ- 
ation reported as favorable. 


ELECTION DAY 


Owing to the fact that 
Tuesday, November 8, is 
Election Day, a legal holi- 
day, Automotive Daily 
News will not be pub- 
lished on that day. 
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RETAIL AND WHOLESALE 
CAR FINANCING DECLINES 


Washington, Nov. 3.—Retail and wholesale automobile 
financing reached its lowest level of the year in September, 
while the volume of business for the first nine months of this 
year was considerably below the total for the corresponding 


? period of 1931. 
TIRE AND TUBE STOCKS | states “census tureau’ show that 
HIGHER AS OF OCT. 1 


States Census Bureau show that 
wholesale financing in September 

Washington, Nov, 3.—Despite the 

depression and coupled with the 


dropped to $18,701,129, the lowest 
mark in recent years, while for the 
Federal tax on rubber products, tire 
dealers are :arrying larger stocks 





nine months’ period the total was 
$285,255,378 as compared to $483,- 
693,375 in the same months of 
1931 and $559,917,923 in January- 
September stretch of 1930. 


than at any time in the last eight Retail financing covered 39,548 
years, it was disclosed today by the|cars, representing $21,567,110 in 
Department of Commerce. September and 455,920 cars, or 


$248,103,231, for the frst nine months 
of this year as against 67,609 cars 
in which $38,609,797 was advanced 
last September, and 855,988 vehicles, 


(Continued on Page 6) 


Average stocks per dealer on 
October 1 last was 71 casings, as 
compared to 60 on the same date a 
year ago, and as low as 53 in 1924, 


(Continued on Page 6) 
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WAYNE COUNTY SALES 
DECLINE SHARPLY FOR 
MONTH OF OCTOBER 


Detroit, Nov. 3.—Wayne county 
registrations, traditionally the ba- 
rometer of sales for the country, 
dropped with a dull sickening thud 
in October, from 1,573 in Septe aber 
to 909 last month. In October last 
year the count was 1,932. 

Ford held first place again in Oc- 
tober, but with a drop to 312 from 
September’s 612. Chevrolet was 
second with 177 as against 291. But 
there was a new third—Pontiac, 
which titled 65 as against 80 the 
previous month. Plymouth slowed 
from 111 to 58, a loss occasioned, it 
is held, by the announcement early 
in the month that the four would 
be succeeded by a _ six-cylinder 
model, 

Commercial vehicle registrations 
for October held up fairly well, with 
143 titled as against 166 in Septem- 
ber. October, 1932, showed 293. 





San Francisco, Nov. 3.—San Fran- 
cisco passenger car sales up to and 
including October 27 were 470 units. 
The same period last year 633 cars 
were sold. To and including Sep- 
tember 27 this year, 549 cars were 
titled. 


NEW PLYMOUTH SIX 
ENGINE DETAILS 
NOW AVAILABLE 


New York, Nov. 3.—With Plym- 
outh dealers having had their first 
glimpse of the new Plymouth six, 
which was introduced through a 
unique radio sales conference staged 
during the past week, a few outline 
mechanical details are now avail- 
able to indicate just what is being 
offered in this new “big package.” 

The new six-cylinder engine 


(Contnued on Page 2) 


ALTON R. R. PREDICTS 
SUCCESS FOR TRAILER 
HAULAGE SERVICE 


New York, Nov. 3.—The purposes 
and possibilities on the new service 
offered by the Alton Railroad Com- 
pany, in hauling loaded motor 
trucks and trailers between distant 
points where such service would be 
advantageous to the shipper, trucker 
and railway are discussed in a letter 
from S. A. Williams, freight traffic 
manager of the Alton in response to 
an inquiry from Automotive Daily 
News. 

Mr. Williams’ letter is as follows: 

“For some time past, in the de- 
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More than 225 leading manufac- 
utrers of accessories, parts, tools, 
shop equipment and all types of au- 
tomotive supplies will exhibit their 
complete and newest lines of prod- 
ucts in Convention Hall for the 
benefit of representative wholesalers 
from all parts of the United States 
and Canada, as well as a number of 
distributors from overseas, On special 
days car factory officials, governs 
ment attaches and other people di- 
rectly interested in this important 
branch of the automotive industry 
will attend in large numbers. Al- 
though strictly a wholesale show, 
even dealers and garage men will 
have an opportunity to see what is 
new in their field through special 
arrangements, which will enable 
them to visit the show on Friday 
night and Saturday morning, De- 
cember 9 and 10. 

While the show itself is the main 
drawing card there will be other 
activities among members of the 
sponsoring associations, which also 
will attract a good deal of atten- 
tion. Members of the N. S. P. A. 
will hold their annual convention 
immediately before the show, while 
members of the M. E. M. A. and 
the M. E. W. A. (Motor and Equip- 
ment Wholesalers Association) will 
hold their annual conventions during 
the show week. These convention 
sessions will be devoted largely to 
matters having to do with manu- 
facturer-jobber relationships and 
will be attended by large numbers 
of interested members in each group. 

This year’s show promises to be 
unusually worthwhile because of the 
leading part it will play in bringing 
the manufacturers and jobbers to- 
gether. Manufacturers are firmly 
convinced that 1933 will see in- 
creased sales, and they will come 


(Continued on Page 6) 


KENTUCKY TRUCK 
CONTROL UPHELD 


Frankiort, Ky., Nov. 3.—Kentucky’s 
effort to regulate the operation of 
trucks over its highways "as been 
upheld by the Kentucky Circuit 
Ceurt as constitutional. The regu- 
latory law, enacted by the 1932 Gen- 
eral Assembly, was attacked by high- 
way carriers as illegal and they 
sought to have the enforcement 
permanently stayed. 

Under the law, the length, weight, 
height and size of all trucks oper- 
ating on Kentucky highways is reg- 
ulated, under the jurisdiction of the 
State Highway Commission. The 
law is similar to laws enacted within 
the past few years in several other 
states. 

In upholding the statute, the Cir- 
cuit Court relied upon decisions of 
Chief Justice Charles E. Hughes of 
the Supreme Court of the United 
States sustaining similar laws of 
Kansas and Texas. 
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ALABAMA ADOPTS 
DRASTIC BUS TRUCK 
CONTROL MEASURES 


Montgomery, Ala., Nov 3 (UTPS). 
—The Tidwell bill placing buses and 
contract carriers in Alabama on a 
mileage tax basis has passed the 
Alabama Legislature and has been 
signed by Gov. B. M. Miller, The 
bill, labeled House Bill 113, is a 
companion measure to House Bill 
112, placing regulations on trucks 
which also has been passed and 
signed by Gov. Miller. This latter 
bill restricts the capacity weight 
and load to 20,000 pounds, width 96 
inches, height 12 feet and length 30 
feet, or 40 feet with semi-trailer. 


The mileage tax bill places a mile- 
age tax on buses on a graduated 
scale of capacity of 16 passengers or 
less, one-fourth cent per mile; 17 to 


20 passengers, one-half cent per 
mile; 20 to 25 passengers, three- 
fourths cent per mile, and more 


than 25 passengers, 1 cent per mile. 

The mileage tax on contract car- 
riers is based on a somewhat similar 
graduated scale, but is based on 
weights rather than number of pas- 
sengers. Trucks carrving less than 
two tons the tax is one-half cent a 


mile; two tons and less than three 
tons. three-fourths cent per mile: 
three tons and not more than four 
tons, 1 cent per mile, and one-half 


cent for each additional ton or frac- 
tion in excess of four tons. 

Each application for a certificate 
or permit to operate must be accom- 


panied by a fee of $10 to operate 
a motor vehicle for hire designed 
primarily to transport passengers 


with a seating capacity of seven per- 
sons or less and all other applica- 
tions must be accompanied by a fee 
of $25 

A provision of the bill deals with 
drivers and prohibits the hiring of 
drivers twenty-one years 
age. Attempts were made to reduce 
this age limit in the Legislature to 
eighteen years, but failed. An origi- 
nal fee of $5 for a permit must be 
paid and renewed each vear at a 
cost of $2.50. No drivers may be al- 
Jowed to work for more than eight 


unde! ot 


hours and shall have at least eight | 


consecutive hours off duty between 
| working hours, In cases of where 
| drivers are allowed on duty twelve 
hours out of twenty-four he must 
be allowed at least ten consecutive 


hours off duty. 

This bill passed the Legislature 
after only a short battle 4n the 
House and Senate. Efforts were 


made to obtain certain amendments 
favorable to the motor industry, but 
these failed. While,House Bill 112 
was featured by long, hard fought 
debates, the mileage tax bill passed 
shrough with votes to spare. 


NEW PLYMOUTH SIX 
ENGINE DETAILS 


NOW AVAILABLE 


(Continued from Page 1) 


which replaces the four in the 
Plymouth has a bore and stroke, re- 
spectively, of 3's inches by 4%, 
inches, giving a piston displacement 
of 189.8 cubic inches and an S. A. E. 
horse power rating of 23.44. 

The new Plymouth will continue 
the Chrysler floating power method 
of engine mounting in the six. Free- 
wheeling and other outstanding 
mechanical improvements not fea- 
tured in the Plymouth four have 
been added. 

The wheelbase and over-all length 
of the new car has not yet been 
made available. The shipping 
weight of the four-door sedan, 
which represents a car drained of 
gasoline and water and containing 
less than full capacity of oil, 
2,553 pounds. Bodies are roomier. 

Large section balloon tires are 
standard equipment. These tires 
are 17 by 5.25. 


is 


PROPOSES TAX ON OUTDOOR 
PARKING PLACES IN PHILA. 
Philadelphia, Nov. 3.—City Council 
special committee on additional rev- 
enue has proposed levying an an- 
nual tax for general revenue pur- 
}poses upon all outdoor parking 
| spaces operated for hire in the city, 
as well as for indoor garages. Strong 
}opposition has been 
from various sources. 
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Owners of 1,500,000 Business 
Vehicles Will Get the 
Issue of November 30 


Fleet owners having 10 or more vehicles. 
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ALTON R. R. PREDICTS 
_ SUCCESS FOR TRAILER 


| HAULAGE SERVICE 
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velopment of highway trucking 
operations, there has been a very 
j}heavy movement of merchandise to 
points within a three hundred mile 
lradius of Chicago, which included 
the East St. Louis-St. Louis, Granite 
City and Madison switching districts. 
As a result, on account of the 
activity of highway truckers, which 
concerns provided pick up and store 
}door delivery in their rates, which 
ithe rail carriers did not, it has re- 
sulted in serious loss of merchandise 
to the Alton Railroad and other 
Chicago-East St. Louis rail carriers. 





SPARKS from DETROIT 
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: 
| 
Newspaper Stuff 
Plymouth Sets the Page 
“Daddy” Srewialt 
Webb Pivie a? | 


Chris Sinsabaugh—Detroit Editor 





“In making a study to recover this | 
tonnage we found there was great 
,confusion on part of the truckers in | 
making rates, due to competition of 
;the bootleg trucker or wildcatter. 
Consequently, it resulted in de- 
pressed rates, where, in many cases. 
| the truckers themselves were unable 
to secure revenue to compensate 
them for their service, but even in 
the face of this situation they were 
continuing to handle a very large 
portion of the tonnage. 

“fn conference with Messrs. Fleu- 
gal and Myers, president and treas- | 
urer of the Night Hawk Freight | 
Service Company, Inc., and H. H. 
Hiland, president of the Interstate 
Trucking Company, I endeavored to 
arrive at an amicable basis, in which 
the Alton would establish rail rates 
between Chicago and East St. Louis, 
Ill., with the view of co-ordinating 
rail and truck service in an effort 
to stabilize the situation between 
points named, thereby improving the 
service. As a result of this meet- 
ing, it was found necessary to es- 
tablish the following scale: 

“Trailers and trucks under 20 feet 
in length, $33; under 22 feet, $35; 
under 24 feet, $44, and so on up, un- 
der graduated scale, to $66, based on 
length, with maximum weight of 
36,000 and 40,000 pounds, covering } 
weight. of trailer and contents. 

“Alton Company's tariff was sub- 
| mitted to Illinois Commerce Com- | 
| mission for experimental period to 
}and including March 31, 1933. This 
tariff became effective on October 
18. and service was immediately | 
started by the Alton; the two com-| 
panies named above availing them- 
selves of the service, and indications | 
lare that other trucking companies 
| will endeavor to take advantage of | 
| same 

“The Alton mechanical depart- 
ment worked out a scheme for the 
blocking of trucks or trailers on low | 
|side gondola flat bottom cars, and 
schedule provides overnight service | 
between the two cities named; leav- 
ing Chicago at 7:00 p. m., arriving | 
East St. Louis, 7:00 a. m. next morn- | 
ing. with corresponding service in 
{the reverse direction. 

“Wide interest has been taken in| 
| this experiment, and shippers, as a 
rule. have expressed themselves as | 
being very much pleased, feeling | 
| this service is a step in the right di- | 
rection for the solution and co- 
ordination of truck and rail carrier 
| service. Similar service is in effect | 
between Chicago and Milwaukee and 
Racine, Wis., provided by the Chi-| 
cago, North Shore & Milwaukee | 
electric line, and also between Chi- 
|cago and Detroit, provided by the} 
{Grand Trunk Western Railroad. | 
However, the Alton Railroad is the 
first western line to introduce this 
|method. and it is felt this experi- 
|} ment will be brought to a successful 
conclusion.” 


| TEXAS COMMISSION SETS 
HIGHER LIABILITY RATES 











| Austin, Tex., Nov, 3.—The Texas 
| Board of Insurance Commissioners, 
after a hearing October 27 ordered | 
promulgation of increases of 40 per 
cent. in the public liability rates for 
commercia)] motor vehicles, and 22.6 
per cent. for private autamobiles. It 
ordered reduction of 6.9 per cent. on 
the property damage premium rate 
| for private automobiles and 5.3 per 
i cent. for commercial trucks. 

The board was presented with ex- 
| perience tables by Fred R. Harris, 
manager of the Texas Automobile 
Insurance Service, showing that for 
Texas the average damage per pri- 
vate automobile is $11.02 a year, and 
the average damage per .-uck is 
$14.08. 


| Ford from 1914 to 1920. 


‘around him glow in the radiation of his presence. 





NEWSPAPER classic in Chicago, whence I came, is the 
story of the cub reporter sent to cover a big stock 
yards fire, with instructions to telephone in time for the last 
edition. But he didn’t, and the paper went to press without 
a line about the fire. The kid came back to the office and 
was duly hopped on by an indignant city editor, and his 
excuse was: “Why, boss, I didn’t think it was necessary. 
Every one in Chicago was there and knew all about it.” 
%* 


* o . 

SO, IN REVIEWING the Plymouth international sales 
conference over the Columbia radio hook-up, this commenta- 
tor has an idea somewhat similar to that of the cub reporter. 
Every one in the United States, or at least, millions of our 
good citizens, heard the broadcast and knows how success- 
fully it was put over, but the general public knows nothing 
about the twenty-five dealer meetings held in as many key 
cities throughout the United States simultaneously with the 
broadcast. 

For review purposes, therefore, this observer will con- 
fine his remarks to the Detroit meeting, which tells the story 
for the entire twenty-five, for they were all cut from the 
same piece of cloth. * * * 

DETROIT WAS ALL EARS during the broadcast. In 
the Masonic Temple there were approximately 1,000 dealers 
and their salesmen in attendance, with K. T. Keller, presi- 
dent of Dodge, as the host. The whole affair was intensely 
dramatic throughout, made more so because of the happy 
thought of Keller. He borrowed the huge clock with the 
twelve-foot face used to start the Harmsworth Trophy races, 
which was placed to the right of the stage. Five minutes 
before the broadcast started a small cannon was fired, the 
‘clock started to tick off the minutes, while every one was 
tensely silent, awaiting the zero hour. 

In the interim, the dealers looked at the new line and 
at the end the verdict was that Walter P. Chrysler is again 
a pioneer, and that this international sales meeting will be 
written into history as the first business convention ever con- 
ducted by radio. * ik * 

NO DETROIT ADVERTISING MAN ever was better 
loved and respected than was the late Charles A. Brownell, 
who founded his own agency in 1898, handled the first adver- 
tising of Oldsmobile, and who was advertising manager of 
“Daddy” Brownell, as adverti4#ing 
manager of S. L. Bird, the clothier, broke Henry T. Ewald 
to advertising harness, while another of his pupils was our 
own George Slocum. So this commentator has called on his 
colleagues for a tribute to his old boss and George writes: 


* 3 at 

“IF THERE IS A HEAVEN for advertising men (and 
it must be quite a colony by now), there was a new face at 
the speaker's table last Saturday. I can well imagine the 
scene when Gabriel, the original broadcaster, announced the 
safe arrival of Charlie Brownell from Birmingham and 
Detroit. 

“The ovation must have lasted forty minutes—and you 
know how long minutes are in Heaven! Then Charlie, smil- 
ing and red-as-a-beet to the top of his dome, began, and as 
he talked, even Heaven seemed to take on a rosier hue—his 
angelic listeners began to realize they had only half appre- 
ciated their surroundings. 

“For that was Charlie in his seventy-nine years of life 
on this old earth. Forever making the people and things 
His 
sterling wife, his boys, his friends, his boss, his job, his city, 
his country—all were glorified by his facile pen and his win- 
ning voice. 

“As keen of mind when he entered the harbor as when 
he set sail, nigh eighty years ago—I know he hated most to 
go before he heard who was elected and confirmed his belief 
that ‘America has not yet even tasted her future greatness.’ 

“Good-by, Charlie; we'll all be seein’ you!” 

1k 


+ a 

WEBB TAYLOR, as manager of the Detroit office of 

the Columbia Broadcasting Company, with offices in eur 
own Fisher Building, has severed a fifteen-year connection 
with the Campbell-Ewald advertising agency. Few are bet- 
ter known in advertising circles than this same Webb Taylor. 
When Campbell-Ewald got the Chevrolet account Webb was 
put in charge of it with an appropriation of $77,000 annually. 
Before he switched to Cadillac, when it came into the house, 
he was in control of an appropriation which ran from ten 
| to twelve millions. Of late, as vice-president of Campbell- 
| Ewald, he has been head of the special] service department, 


' which included radio. 
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Retail Salesmen— [his Is Your Page 


to create wrerest | Used Car Selling Prices 


sion of the industry. Salesmen, this is your department. Automotive 
| 
| IN TIMELY SERVICE Automotive Daily News in this department offers for 


Daily News wants you to get something from this department that will 
hay : the benefit of its dealer and salesmen readers a compilation 


help you in your work on the firing line. It wants you to pass on 
Six Janesville, Wis., automotive | of prices at which used cars have within the past few days 


your own experiences, success, failures to help your brother salesmen. 

Send in your story in the form of a letter, or even a postal card, and 
firms recently participated in spon- ‘ Pama ieee > ais ; eo ag ee . ae 
celine & conkees Gutened te iateene been offered for sale by reputable dealers in various cities. 


let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
| motorists in having their automo-| hese prices will vary on condition and from other causes. 


you commissions, 
Dealers read this page. Give us the benefit of your reactions on 
biles checked for winter driving.| They are not presented as being the exact prices at which 
The object of the contest was to|/ these models should be sold, but simply as the prices at 


these problems that affect the work of your salesmen, the men on the 
write two last lines to complete the) which they have been offered for sale by dealers in the 


firing line, the men who bring home the bacon or don't. 
verse which started with “This is ° eae eas . ° ° 
the time of year vour car to over. | Various cities. Other cities will appear in subsequent issues 






















































CANVASS, DEMONSTRATE AND 
KEEP YOUR EVES OPEN | cune cpe ae a burgh, Pa. 


oot , . | scattered among the ads were words . 
R 93 9286 92 
lin brackets which rhymed with the 1SSh 1900 1929 1928 




















In a recent issue of its sales department house organ word “haul.” These words were | Auburn sates 475b-625 . sso 215 " ies 
Rockne printed a letter received from a salesman, which can) merely suggestions to help the| oe — eSuiga a oe = seated 
be made the text of an impressive sermon. We reprint the|"hyme builders and assisted in call-| Gagitiac g |... 1750cp ee 145 475-525 
letter for comment: ee " . ing the readers attention to the in-| Codinac 12 2250ccp 145 

dividual advertisements. " é S ccese i: ees aa a Sewers 

“The first of the two prospects T | chological that inevitably arise in Three dollars was awarded for | ° hevrolet cocccee 3451-365 22 Cp-259 ‘ : eveee 
discovered during my __ regular,}closing a sale. the best completed verse and $2 for | CO! S¥ler 6 ...... GiSccp 315-395cp eves 130 

everyday canvassing of automobile | And just one more suggestion.|the second best Prizes were | Chrysler B seeees 145-645cep ee a er 

owners. His wife said that they | Notice that the prospect announced awarded on the originality of a eee 1590 se “Seas ravers 

were interested in the purchase of | When the salesman first approached ' thought and general neatness of the | De —— S seeeece 4951 a<«_ i. SP ee 

a used, light car, cheap, and hint- | j}him that he had very little money, | contestant’s entry. The contest ex- | nd seg ee ae 495b. ot 595-259 Ewer ar re aa 







ed at the name of the make which|yet when he was sold on the car/|tended over a four-day period and Dodge 6 495 100 opr 
they were considering. She further |and made the purchase, he paid cash | hundreds of replies were received woe 9 O8 Ose . : S — TR eee" 
stated that they had little money, |forit. The statement that the pros- | The things for the motorist to check 





Pt: 2 ¢onwesne 985 s75cp-425cp ; aenese 
SE vensbeeee ° ° SS —h— ffs ce (UT!!! eS 




































































that her husband was not working / pect has little or no money is fre- | before winter as outlined in the ad- Ford 2957 -375 1457-225 110-12 
steadily, and they were not consid-|quently merely an excuse to avoid | vertisement were the motor, bat- iP ” — _ » ira: ro "496 
ering a new car at all. My next|buying. The analytical salesman | tery, lubrication, gas and oil, radi- cura ae Cities , ren oe on 
visit to them was in the evening, ! will not allow the poverty excuse to | ator, tires, brakes and tops, pre r’ Eee 645 ; - _ 
when her husband was home, and|divert him from the chance to sell Participating automotive concerns, Hue —. 750 295 6_ 4950 a 
was with a used car of the com-/a car. ; all of which featured some special udson .. aoe — 39 £25 ant a 
petitive make which she had men- | | for the motorist in connection with Hupmobile 6 .... 10 375-460cp 335 196 
tioned, I demonstrated the car to! age |the contest, included Lein Service aa o. 54 1644 74 ars = a 
them; took them for a ride, and al- | Dealer Activities | Station, Evans Chevrolet Company, a = yeaah Se eee vaste 2950 = on 
lowed him to drive. I noticed that Traeder’s Tire and Battery Shop a a Sart _ ~~ . 

i his wife was a very nervous woman | —————————_ | Pleasant Service Stations, Sears, and —o a ior sepa 545 oA ‘ 299 
and became greatly excited when- the Bower City Implement Com- eae . vate _ eae a 
ae ten eae aaa —— i. PHILADELPHIA, PA. pany. I GCORIAEE cccccs 450cp-495 a 275¢p 285cp 75 
five miles per hour. I did not push The Foss-Hughes Company, for —— ” earl are a —— = ‘son 0% oe 
the sale of the used car, but made|many years distributor of Pierce-| gitrict, after the Cheeseman-Wat- Piymauth eek ; ea eae werner maskin 
a definite appointment with them |Arrow cars in this territory and |.) ¢, 7 sack the Che er on aaa en ha Sets 
for the next day. This time I drove|mere recently handling Studebaker | son Company too over ne Chevro- | Pontiac . 3T5Cp-445 195-275¢ 145c-215¢ep 95c-LL9 
: zd es < aa a a g.| let division of the General Motors | Studebaker 6 . 495 2651 195 
a uew Rockne 75 sedan. I invited,cars in addition, announces it is Coane. esl ¢ the Austi Stude. Dict: - soak _ oseees 
them to take a ride with me, and |liquidating its Pierce-Arrow busi- | —, e iecdiiie ’ am nad et oe, dl ae 905 Rees 
after a little persuasion they ac-j|nmess. The company is the pioneer sates to another building was decided | Stude. President. T5cp a 205 een 
cepted, I took them cver my regu- | automobile concern in this city and | "?°™ eee +s: a — an dptehe'stc 

Willys-Overl’ d 6 sevens 325 175 oooees 


lar, prearranged route and cBaxed/has handled a single make of car! 


him to take the wheel for a short |longer than any house in this field. CHARLOTTE, N. C. aii ee ee ee = 
time. I managed to conceal the|It owns the building it occupies at| Transfer of the Hendrick Auto , Senuiae . . endee va 7 Seetes = a Giaed agg <a a a 
speedometer and studied Mrs. Pros- | 2Ist and Market Streets. . ile a a os e S- sosvenuen es ta. CAD-Ut ev. tere no distingush- 
pect when her husband started oP ae Company's smnerente in Grensboro to | ing mark follows the price the car offered is a sedan 

‘stepping on it’: needless to say, Both the Germantown and the @ newly organized company known 7 . Es 


she seemed to enjoy it, and was not, Frankford branch of the Cadillac | “5 the Ely-Pettit Motor Company 


the least bit nervous. I then un-| Motor Car Company, of this city, 4s just been completed accordiag C 
covered the speedometer and called | have taken on the sales and service to information obtained here. The re, 


her attention to the speed at which of the Oldsmobile, in addition to|Mendrick company is a_ Ford 


the car was traveling, She could! their own products, the Cadillac and |asency. The principal figures in ‘ 
hardly believe it. The car was sold} the La Salle. the new company are J. B. Pettit, of 4 

at that minute. I had no trouble ‘ *¢ © Charloite, head of the Pettit Motor 

in getting him to sign the order CORRY, PA. Company, Ford agency | here and 
for an automobile which he could Gileen Mewhous operating a Riley Ely of Charleston, S. C. 

29 faly rive ¢ ‘ srately f: ate ew se, ere a | ny i ’ - 

safely drive at a moderately fast Che Sentman Motor Company, Chrysler dealer, at 5630 


' ; Chrysler-Plymouth sales and service 
rate of speed without exciting his : ; ; E : . : i |‘ : 
I organization here, has established a DORMONT, PA. Chestnut St., Philadelphia, has recently placed Charles Freeth 


wite. ; a lalla il Less than a year ago a group of eas . 9s . . . ° 
“These people then asked that I branch salesroom and service sta- : a" . in the position of director of sales. In automotive circles in 
I I : tion in Clymer, N ¥. men organized a Studebaker dealer- . ° : 
give a demonstration to his brother , aon ok : a ss ye his own district Mr. Freeth is known as “the 250-pound 
and wife, and stated that I should | ship at Dormont, Pa., and named it | 4 a ’ Sea 
, human dynamo. rhe Sentman organiz: as no / 
conceal the speedometer from them BUTLER, “PA. Hetzler Motors, Inc., after the gen- | » x ae eas = See ‘mage? has not only 
found that description accurate, but has also discovered that 


so that they, too, might easily see The Austin Sales Company has eral manager, H. J. Hetzler. The . ; ea ; : 
how safely the car could be driven | opened a new store at 218 North | company has been so successful dur- Mr. Freeth is a very effective ambassador of good will to all 
at a moderately fast rate of speed. |! Main St. for the display of products |ings the short time that it has been and sundry with whom he comes in contect, 
“And—I wrote another order for | of the American Austin Car Com- | in business that it has expanded— Mr. Freeth is now conducting a «— - 
A new Car, y pany, Inc., of Butler. The sales have | overflowed, in fact—into the build- sales school on the second floor of | have engaged in that work. The 
‘And, incidentally both of these | heretofore been made from the | ing next door and a special truck | the Sentman company’s building. In| course covers a period of five days 
purchasers paid cash for their | Cheeseman- Watson Company build- | headquarters established in other this he is daily teaching to sell au- | and there is no charge to the stu- 


= ; i i I lett t ing, which has the franchise ) for the | location, Lomobiles men who never before | dents. At the end of each week the 
Tha ire > Ss atter ) 
Tine first op = b xed OLLel th A ans . —_ Pp eeeeereneen ee perenne most promising students, who have 
which we would call attention Is th shown the most aptitude during 


fact that the salesman unearthed rae and Saale ciate to Your Door their brief schooling are graduated 


ese , . 2c ug an- 
- 7 a" kag coi — > or nto the Sentman sales department. 
vassing, which he intimates is ¢ vA ° Le ; - 
> » Sentman organization has of- 
regular part of his selling procedure = ae = an st pe cromnggesocd SS 
j a . onc . . € 
‘e_or less é sance to 
- ae a. = ae - 2 eee Bos professional, business and social 
asaggen oo . gy ee “e groups in Philadelphia by means of 
some sort of a list to use, or else ; ' en 
; the local papers Mr. Freeth’'s 
simply work up one street and down services as speaker at outside meet- 
another, going from door to door < ae Pr lll ae sages 
This is laborious and some rebuffs oa See ; 
Eli S. Sentman, president of the 
> he > ‘oO \ere : ; 
a, ss ee - beaver uae dealership, calls this his org:.niza- 
= Soe ane " “— t : tion's contribution to the return of 
prospect file filled and productive prosperity and euarantees Mr. 
to equal canvassing. Wreeth’s talks to clear away cobwebs 
aoe WOES ean pe 7 ~~ ——— and supplant pessimism with opti- 
must keep always at the front of his ceteeee. 


mind is to get prospects to take 
demonstrations. This R —_ — GOODRICH SALES AND 
man did so and he arranged to make E 
the demonstration a real sales ar- DEALERS INCREASE 
gument. He took care to carry the ———-—_—__— 
ear over his regular scheduled dem- 
onstration route, which enabled the 
car to show to best advantage. 
Then again we like the salesman’s 
smart thinking when he covered the 
face of the speedometer to keep the An increase of 59.5 per cent. in 
prospect's wife from becoming ner- en , sales of Goodrich Silvertowns tires 
vous. He showed the ability to size WELL STOCKED with books appealing to widely varying reading tastes, tne traveung woage library for the first six months of 1932 
up a prospect and to meet the vari-| truck is proving a well appreciated innovation to suburban residents to whom regular library service | over the same period last year is 
ous situations, physical and psy- might otherwise be denied } also made publi. 


Detroit, Nov. 3.—An increase of 
24.8 per cent. in the number of 
Goodrich tire dealers over 1931 is 
announced by the B. F, Goodrich 
| Rubber Company. 
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Temporary Measures 


URING the financial crisis in American: affairs many 

# raids on the United States Treasury have been, are 
being and will be staged. Every class which feels the pinch 
of adversity immediately thinks in terms of. getting relief 
through the agency of the Federal government. Banks and 
railways were among the first to demand assistance. Various 
classes of citizens, where such bodies have any cohesive struc- 
ture, present pictures of their class misery and demand gov- 
ernment help. 

No human being could be so hardhearted as to feel any- 
thing but pity for the need which can be seen on every side. 
Public assistance, Federal help and private charity are going 
to be stretched to the utmost to meet the actual desperate 
need of great masses of our people. 

It is natural, in such circumstances, that states and 
municipalities should seek to divert funds raised for other 
purposes to the relief of human suffering induced by an 
emergency in the economic structure of the United States. 

Charles W. Nash, some days ago, issued a statement in 
which he expressed the belief that we should declare a mora- 
torium on highway construction, contenting ourselves, dur- 
ing this crisis, with keeping the roads that we have in 
efficient condition and devoting the money normally spent on 
building to the relief of unemployment and similar uses. 

The automotive industry has always contended, and 
rightly, that all money raised by taxes on motor vehicles 
should be used on roads. Mr. Nash believes that the emer- 
gency justifies a temporary abandonment of this traditional 
policy, 

The state of New Jersey has recently sought to make | 
its elevated express highway connecting Newark and the 
Holland Tunnel to New York a toll road, the funds so raised. 
estimated at more than $3,000,000 a year, to go to relief 
work. This could not be done, because the highway in ques- 
tion was partly built by Federal aid. 

There will be many more suggestions of this kind. IIli- 
nois is allowing fuel tax funds to be used by the counties for 
relief purposes. 

The point that should be emphasized in any such diver- 
sion is, that it is purely an emergency measure and that the 
funds so diverted are to be returned to normal channels the| 








instant the need for them in relieving human misery has 
passed. Unless we are very careful the legislators are going | 
to try and make this diversion of funds a permanent matter. | 
Every such suggestion should be fought down. Most of this | 
diversion of funds will be aimed at fuel tax collections. Auto-| 
mobile dealer associations and similer trade bodies should be 
on the alert and force a definite emergency clause into any 
Jegislation permitting the diversion of funds that would nor- 
mally be spent on highways. Unless automotive bodies do 
this job now the industry is going to suffer for a long period 
through the efforts of legislators to obtain permanent use of 
such funds for their own sweet purposes, 


How to Cut Taxes 
E hear much these days about the necessity of cutting 
the expenses of government. There are few dissenting 
voices regarding the need for such action. Even our noble 
Jegislators agree that expenses must be cut, but their ideas on 
the actual amounts to be saved are guided by their anxiety 
to preserve their own perquisites. | 
In a recent interview Charles W. Nash made a brief | 
remark in this respect which is like a breath of fresh air in| 
a foggy atmosphere. ‘Taxing boards and all units of the| 
government should be required to reduce their budgets at) 
Jeast 40 per cent,” remarked Mr. Nash. “Cut them that much. | 
It can be done. Tell public officials: ‘Here’s what we are| 
giving you to operate on and you will have to make the most | 
of it.’ There’s only one way to cut taxes, and that’s to cut} 
them.” 
We recommend this suggestion to legislators of al! 
classes. If Mr. Nash is not talking common sense, we never 
neard that rare commodity. 


TAX DANGER TO INDUSTRY 


The Pennsylvania Automotive Association has just sent 


out a warning bulletin to its 


dealer members, urging them 


to fight with renewed vigor against the national excise taxes 


directed against the automotive industry. 
and the suggestions contained in this bulletin apply to deal-| 
ers in practically every state in the country. 


If you are not willing to give a 
little time and thought to the pro- 
tection of your own business, do not 
read this bulletin! 

Our greatest objection to the ex- 
cise taxes on motor vehicles is not 
only that they retard sales of motor 
vehicles, but they are discriminatory. 
The 1932 revenue act discriminated 
against the motor user by singling 
him out to pay 24 per cent. of the 
total additional revenues raised. 
According to the official Treasury 
estimates made at the time the 
revenue act became a law, the 
motor vehicle user was expected to 
pay $258,000,000 out of a total of 
$1,118,500,000 in new taxes. This is 
unquestionably unfair and discrim- 
inatory. 

Manufacturers have been obliged 
to add the amount of these taxes to 
the price of the cars sold. The 
dealers are hit hard by the excise 
taxes in that the buyers insist that 
they will not take the car unless the 
dealer himself absorbs such taxes. 

The motor vehicle industry has 
stated that it is perfectly willing to 
pay its share of any general tax, in 
order to provide the additional rev- 
enue needed by the Federal govern- 
ment after all possible economies 
have been effected. You can help 
yourself and the automotive indus- 
try as well, by endeavoring to get a 
definite commitment from your can- 
didates for the United States Con- 
gress, as to just where they stand 
on this question of taxation. They 
should ,be advised that it is abso- 
lutely unfair to raise the required 
government revenue from a few 
selected industries, and that the 
only fair method of raising this 
money is by a general manufac- 
turer’s sales tax. 

Taxes collected from the motor- 
ists of Pennsylvania must be spent 
on the construction and mainte- 
nance of roads. They should not be 
diverted for unemployment relief, 
or for any other purpose, no mat- 
ter how worthy. 

The gasoline tax, now 4 cents in 
Pennsylvania, should not be in- 
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TRU-LAY 


The warnings 


Look it over: 





a ES 
icreased; in fact, the 1 cent tax 
which is collected by the govern- 


ment, should be removed. 


You should oppose all attempts to | 


increase license fees of any kind. 


Speak to your candidates for State | 
representative | 


senator, and _ state 
on this vital subject. 
Trucks and buses, by the higher 


tax they are paying, and through | 


their gasoline taxes, are fully meet- 
ing all excess cost of construction 


due to the increased thickness made | 


necessary by their heavier loading. 
By spreading out through pneu- 
matic and particularly balloon tires, 
the pressure of wheel loads on the 
road’s surface is decreasing the de- 
structive effect of stresses in the 
concrete. We should be building 
the roads just as wide and thick 
if there were no common-carrier 
trucks. Motor transport, both pas- 
senger and freight, fits into a de- 
finite field that cannot be filled by 
raidroads, waterways or airplanes. 

Railroad passenger revenue has 
fallen from $1,300,000,000 in 1920 to 
$730,000,000 in 1930. Most of this 
loss is attributed by the railroads 
to the passenger automobile. Rail- 
road spokesmen have said little 
about this; they haven't wished to 
antagonize the 23,000,000 owners of 
passenger cars. So they have opened 
their war by attacking the commer- 
cial vehicle; but signs there are 
aplenty that their next assault will 
be against the passenger car. Al- 
ready in a number of states move- 
ments are afoot to abrogate those 
reciprocal arrangements whereby 
each state opens its highways to 
passenger cars licensed in other 
states. This, along with high fees 
on cars in interstate travel, would 
so increase the cost and detract 
from the satisfactions of touring 
as to reduce the incentive to auto- 
mobile ownership. 


‘PLANT STEPS UP 


Jamestown, N. Y., Nov. 
Daystrom Company, Inc., manufac- 
turer of copper, nickel and bronze 
automotive accessories and novelties, 





@ From the designer’s standpoint, you can’t find a 
more simple or practical control mechanism. 
ations are automatically taken up in the bend, speed- 


up assembly. 


Automotive Division 


3.—The 


has stepped up production at its 
plant in Hopkins Avenue here to a 
full 24-hour-a-day basis, with a 
complete quota of employees. Pro- 
duction is running at the rate of 
10,000 units a day, with incoming 
business reported exceptionally 
heavy. 


. a ee ae ee ee 
| COMING EVENTS 


NOVEMBER 
11-19—Glasgow, Scotland. Motor Show 
| 14-16—Atlanta, Ga. National Tire Dealers’ 
Association 
15-13—Houston, Tex. American Petroleum 
Institute Meeting 
1j—Cleveland, 0, 
Manufacturers 
ference 
19—Charlotte, N. C. North Carolina 
Truck Owners’ Association, meeting. 
France. Aeronautical 


Storage Battery 
Trade Practice Con- 


| 18-Dec. 4.—Paris, 


Show 
DECEMBER 

1- 2—Washington, D. C. Highway 
search Board, meeting. 

2- %—Detroit. National Standard Parts 
Association Convention. 

| 5—New Orleans, La. Association 
Asphalt Paving Technicologists 

5- “a Annual Meeting A 
A S 

5-10—New York. Power and Mechanical 
Engineering Exposition 

5-10—Detroit. Motor and 
Manufacturers Association, 
tion, Hotel Statler. 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 


Re- 


of 


=. 


Equipment 
conven- 


tion Hall 
6- 8—New Orleans, La. National As- 
sociation of Finance Companies, 


annual convention. 

12-15—Springfield, Ul. Automotive Trade 
Association annual convention, St. 
Nicholas Hotel. 


JANUARY 


7-14—New York City. National Automo- 
bile Show, Grand Central Palace 

j-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Fran- 
cisco. show. 

j-15—Les Angeles, Cal. 
Car Dealers’ Association, 
annual show 

8-14—St. Louis. Automobile Dealers’ As- 
sociation Show, Midwest Terminal 
Building. 

9—New York, N. ¥. Society of Auto- 
motive Engineers’ Show. meeting. 

12—New York. Annual S. A. E. dinner, 

Hotel Pennsylvania. 

14-21—Newark, N. J. Newark Automo- 
bile Dealers’ Association, show. 

15-21—Cincinnati, O. Cincinnati Auto- 
mobile Dealers’ Association, show. 

16-20—Brooklyn, N. Y. Annual] Show. 

16-23—Detroit. Highway and Building 
Congress 

21-28—Boston. 
Dealers’ 
mercial 
show 

21-28—Detroit, 


Los Angeles Motor 
twentieth 


Mass. Boston Automobile 
Association. Boston Com- 
Motor Vehicle Association, 


Mich. Detroit Automobile 
Dealers’ Association, show 

22-26—Detroit. Annual S. A. E. meeting, 
Book-Cadillac Hotel. 


27-Feb. 15—Cairo, Egypt. International 
Salon 

*8-Feb. 4—Chicago. Nationai Automobile 
Show. Coliseum 

28-Feb. 5—Washington, D. C. Washington 
Automotive Trades Association, 
show. 

FEBRUARY 


{-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Ground. 

9-11—Springfield, UN. Springfield Auto} 
mobile Dealers’ Association, show. 

11-18—Kansas City, Mo. Kansas City Mo- 

| tor Car Dealers’ Show. 

27-Mar. 14—New York City. Chemica) Ex- 

position. Grand Central Palace 

| 20-21—Cleveland, 0. Nationa) Petroleum 

Association 
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Vari- 


From the car-owner’s standpoint, freedom from 
trouble and attention is the first requisite. 
Push-Pull Controls meet this requirement. 

Put control problems up to us. 
samples built to your specifications. 


AMERICAN CABLE COMPANY, Inc. 


Tru-Lay 


Let us submit 


BRIDGEPORT, “ONNECTICUT 


3-111 General Motors 
DETROIT, MICHIGAN 
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_ VARIOUS “TEXTS” USED TO TRAIN 
TRUCK FLEET DRIVERS 





Truck fleet operators, who have decided upon training 


of driver-salesmen, find that 
used an all-important factor i 
It is found that manuals, bulle- 
tins, sales portfolios, sales literature, 
house organs, motion pictures and 
merchandising periodicals are vari- 
ously employed. The purpose of 
this material, of course, is to make 
the information offered in the 
training program available to the 
drivers for study and reference, in 
some form that will be permanent. 
This training material may be 
built up in various ways, or obtained 
from a number of outside sources. 
With one company the first step 
in the plan is to make a thorough 
analysis of the routeman’s job. This 
is used as the basis for the training 
program, and indicates what the 


manual or other text should con- | 


tain. Another company states that. 
in addition to including the infor- 
mation called for by the job analy- 
Sis, it includes, also, facts about the 
industry, facts about the company, 
and facts about the work of other 
departments of the business, par- 
ticularly as they bear on the work 


of the salesmen. In still another | 


case, the work of each routeman is 
checked in detail on a rating sheet. 
In this way it is easly learned 
where the men are strong and where 
they are weak, and, consequently, 
the kind of text that should be pre- 
pared for them. 

The most popular of the devices 
for bringing together the training 
material is the manual. Some of 
these are prepared by the company 
and others by an outside agency. 
In at least five of the ten indus- 
tries considered in this report, sales 
manuals were met with that were 
prepared by trade associations, 
trade publishers or service organiza - 
tions. 

Sonte of the manuals are given 
gut to the men as a series of pamph- 
lets; others in loose-leaf form, a leaf 
or two being added to the book with 


PENNSYLVANIA TRUCK 
LICENSE WAR LAID 





TO RAILS BY FAGER 


(Continued from Page 1) 


According to Harold S. Shertz, | 


counsel for the Pennsylvania Motor 
Truck Association and _ executive 
director of the Pennsylvania High- 
way Users Conference, the truck 
owners of the state stand to lose 
$2,000,000 a year as a result of the 
license war, whereas the state treas- 
ury will Benefit only to the extent 
of about $100,000 through collection 
of the license fees. He added the 
loss to the industries and farmers 
would be _ incalculable, through 
Pennsylvania's “voluntarily building 
a wall around its own industry and 
agriculture.” 

Among the merchandise held up 
by the jam are thousands of dollars’ 
worth of milk, vegetables and fruit 


intended for the New York market" | 


When the bill which has put the 
new law into effect was pending 
before the Legislature, representa- 
tives of the Pennsylvania Motor 
Truck Association appeared against 
it in an effort to show it would 
react against not only the truck 
owners, but agalnst Pennsylvania 
business. 


Philadelphia, Nov. 3.—The Penn- 
sylvania Motor Truck Association, 
by agreement with Harold G. Hoff- 
man, commissioner of motor vehicles 
of New Jersey, has opened a tempo- 
rary New Jersey agendcy at 1834 
Frankford Ave., this city, to aid 
Pennsylvania truck Owners in ob- 
taining New Jersey registration 
plates and drivers’ licenses, so they 
can enter that state. Frank Schnor- 
bus of the New Jersey Highway De- 
partment, is in charge, with two in- 
spectors, and office hours are from 
-9a.m.to5 p.m. Offices and fa- 
cilities have been donated by Presi- 
dent Whinney of the Philadelphia 
Chapter, Pennsylvania Motor Truck 
Association. 

Secretary J. Wallace Fager has 
announced that every effort is be- 
ing made to have Maryland, Dela- 





the question of ‘texts’ to be 


n their program. 
, 


v 


each lesson, and still others as 
bound books 

In at least one industry, the train- 
ing plan provides for motion pic- 
tures. One company, for instance. 
has a two-reel film, which tells 
“the story of milk from the cow to 
the customer, the latest methods of 
handling and transporting milk, and 
the testing and safeguarding of mil‘ 
until its aelivery to the nome.” In 
|ihis same industry, the Interna- 
tional Association of Milk Dealers 
has released for training work a 
three-reel motion picture entitled 
“Milk, Men and Money,” prepared 
under the auspices of the associa- 
tion’s sales manual committee. 

House organs are made use of in 
some training courses. In one case 
a company with 900 driver-salesmen 
states that its house organ is the 
most important element in its train- 
ing problem. Information appearing 
in this publication is presented in 
several ways. 

Driver-salesmen, inspectors and 
branch managers contribute articles 
describing some specific experience, 
which is of definite sales help. In 
one article, a branch manager re- 
lates how one of his routemen 
created a demand for a new preauct 
| through a strenuous canvassing 
campaign. Ir another article, the 
importance of a well arranged sales 
basket is brought out. No direct ef- 
fort is made to teach the men. The 
information generally is tied up with 
an interesting event or story and is 
told indirectly through a contribu- 
vor rather than by the editor—in- 
formality and in a _ conversational 
| tone. 
| The use of trade papers as “texts” 
for training was reported by a num- 
ber of companies. Articles about the 





| (Continued on Page 9) 


| ware and New York establish tem- 
‘ed offices at the same point 


ILLINOIS CONDUCTS TESTS 
OF ALCOHOL FOR FUEL 


Chicago, Nov. 3.—Farmers con- 
| ducted a demonstration at York- 


| Ville in Kendall county yesterday 
on the _ practicability of mixing 
ethyl alcohol distilled from corn 
with gasoline for motor fuel. They 
see in the success of the tests a do- 
mestic market for the millions of 
bushels of corn, wheat and other 
farm crops now selling at the lowest 
price on record. 

Six types of automobiles were 
tested. No adjustments of any sort 
were necessary on the motors using 
the new fuel mixture. The cars 
were operated on steep hills, at 
speeds ranging from four to eighty- 
five miles per hour with no knock- 
ing of the motors and no undue 
heating. 

Research reports which have been 
compiled from several European 
countries and by the American gov- 
ernment on the value of ethyl] alco- 
hol as a motor fue! were borne out 
by the demonstration. At the “e 
time, it was pointed out, the move 
would aid materially in conserving 
the natural supplies of petroleum in 
|the United States. It is contended 
‘that if every motor now using pe- 
troleum products were to use a 10 
per cent. mixture of alcohol the en- 
tire surplus of farm products would 
disappear in less than two years. 


PONTIAC REPORTS SALES 
| INCREASE IN CANADA 





Toronto, Canada, Nov. 3 (UTPS). 
|--Sales figures for Pontiac cars in 
|tne province of Ontario in Septem- 
|ber shows an increase of 60 per 
cent. over August, which was very 
| different from the same period in 
1931, when there was a heavy de- 
cline from August to September, re- 
| ports General Motors of Canada. 
| The total General Motors passenger 
car sales in September also were 
up, showing an increase of 20 per 
cent. over August, while last year 
there was a decline of 14 per cent. 


You may call it 


free wheeling 





Ces I'l’ be that this free wheeling thing has 


been allowed to run amuck and intothe wrong depart- 


ment? Just dandy for an automobile, it’s nevertheless 
just about fatal to the progress of that old-fashioned 
chariot, the advertising machine! Yet the automobile 
advertiser thinks nothing of taking his foot off the gas 
right after Show Week. Does he think that the old 
selling boiler will keep right on rolling and producing 
for the balance of the year? You may call it free wheel- 


ing—but we call it madness! And no economy, either! 


ia of New Yorkers buzz with buying ideas 
around Show time. Some buy then and there—but many more need 
more time. It’s no nickel knick-knack they’re considering. But your 
advertising machine doesn’t re-appear until May or June. They've 
cooled by that time and probably decided to make the old bus do 
for the hot spell. Later on, in the cooler part of the year, you prick 
them witha price cut, but by that time, the prospect thinks he might 
as well wait for the new models. 

In New York people use and buy cars twelve months out of the 
year. Seasons don’t restrict driving, or buying, activity. So, the 
advertiser who wants to get the most out of this market (his best 
one incidentally) should use copy consistently. Because the majority 
of these year-round car users read one newspaper, the path to in- 
creased sales is open, direct and fast. News cost is at a new low, 
too! But to get the full benefit, keep your foot on the advertising 
accelerator! And tell free wheeling to go way back and sit down on 


the assembly line where it belongs! 


i he [off News, New York's Picture Newspaper 


220 EAST FORTY-SECOND STREET, NEW YORK 


Tribune Tower, Chicago +, + Kohl Building, San Francisco 
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225 Exhibitors Listed 
For Joint Trade Show 


(Continued 


prepared with many new products | tendance. 
and improvements in their present | portunities 
| plants as well as the plants of many | 


lines, to offer to the wholesalers as 
profitable items to distribute to the 
trade in their territories 

The many exhib 
with excellent opportunity to 


an 


compare lines. to note and take ac- 
vantage of new items, and to make 
personal contacts with the execu- 


tives of the manufacturing compan- 
ies they represent Often they are 
able to secure new franchises trom 
manufacturers who are seeking to 
yound out or to strengthen their 


distributing organization 
more. they meet with non-compet- 
ing jobbers from all parts of the 


country and gather a large amount 


of valuable trade information and 
merchandising ideas 
On Monday and Tuesday, Decem- 


er 5 and 6, the show will be open 
and M. E. W. A., but through- 
ut the rest of the week non-mem- 
ber invited cuests will be admitted 
Invitations jiave been mailed to 
extensive list of representative Joo- 
bers, 
from Show Manager A. B 


I 
o 
P. A 
o1 


Coffman 


every section of the country will be | 


well represented. 


The central location of Detroit 
end the fact that it is in the heart 
of the automotive industry will be 


an important factor in show at- 


its provide jobbers | 


Further- | 


nly to jobber members of the N. S. | 


an 


and, according to word received 


from Page 1) 


There will be 
to _—irvisit 


many op- 
automobile 


prominent parts and _ accessories 
|} manufacturers, All invited guests 
and members will be entitled to re- 
}duced railroad rates and to special 
hotel rates And Canada is no 
further from Detroit than ferry 
ride, a drive through the tunnel o1 
across the Ambassador Bridge. Show 


a 
‘ 


Manazer Coffman has stated the 
whole case for the Third Joint 
Trade Show when he says 

“No member jobber or invited 
guest looking forward to doing a 
profitable business in 1933 can af- 
iford to overlook the opportunities | 
| presented to every one attending 


| the show this year.” 

All plans for the show were de- 
iveloped by the Joint Operating 
Committee headed by M. C. DeWitt 
of the Champion Spark Plug Com- 





pany. Other members of the com- | 
mittee are D. Rosenbach, W. D. | 
|Foreman Company; L. A. Dall, 
Dall Motor Parts Company; W. C 
Black & Decker Men 


| Allen, 


facturing Company; E. T. Satchell, 


Motor Accessories Company; V. 4 
Anderson, Motor & Axle Parts 
Company; E. R. Seager, Pennsyl- 


| vania Rubber & Supply Company, 


and W. F. Burrer, Aberdéen Motor 
Supply Company. 

List of exhibitors and their booth 
@numbers as follows: 


is 


List of Exhibitors 


Name of Exhibiter 


Space Numbers 
2°0-61-92 A. C. Spark Plug Co. 
196-97-98-9S . Accurate Parts Mfg. Ceo. 
Acme White Lead & Color Wks 
Adams Grease Gun Corp. 
Aif Machine Works, L. W. 
Allbestos Corp 
Almetal Universal Joint Co 
Aluminum Industries, Inc. 
.American Hammered Piston Ring Co. 
Armaiure Co. 
Armstreng Cork Co 
Aro Equipmcnt Co 
Arrow Heac Stee] Prod. Co 


Aurora 
.Automobile Di: 
..Aucemo.ive Mi: 
.Aulcomoilve 





Equipment 


Mk 


Co 

est 

un. Mchy Co 
rchandising 


Automctive Specialties Corp. 


7 Automotive ‘Thrust Bearing Corp 
4. a = 0aeo eds ae, Gee 

26-27-28 sve sace aa Sta Paldwin Rubker Cc 

4-5 eo ...Baliimore Pt. & Color Wks 
$41-42..............-bates-Wohlert Co 

SS ni sian Orcas sd Rattery Equipment & Supply Co 
249-50 ..Belden Mfg. Co 

258-89 .Eerry Bros., Inc. 

1" 


. weljur 
.Binks Mfg. Co 


449-450. 
: -Biack & Decke 


or ‘ 7 _9¢ 
225-26-27-28. 


Lubricating Co 


r Mfg. Co. 


EE Blackhawk Mig. Co. 
Pond Electric Corp. 
Eonnev Forge & Too) Wks 


. Brunner 
Burgess Batter 
Burroughs Adc 
.Carborundum 


Carlile & 


Catalogs 
Champion Pne¢ 





351-322 





Doughty, 
Casco Products Corp. 
Association 


.Borg-Warner Service Parts 
.B.andt-Warne: 
Mig. Co. 


Purd Piston Ring Co. 


y Co. 


PBurgess-Norton Mfg. Co 


ling Machine Co. 
Co. 


Inc 


umatic Mchy. Co. 


-Champion Spark Plug Co. 
.Chicago Rivcrt & Machine Co 


EDIE (a5 aoa aca-o -Cnilton Class Journal Co. 
UE | errr .Cincinnati Ball Crank Co 

233-39 Clawson & Bals, Inc. 

nds gd wn ve wb Rose Cloyes Gear Works 

17é Columbia Protektosite Co 
352-53... Continental Motors Corp. 

4¢8.. oe Crane Packing Co. 

2 w-ee-eeeee- Crescent Braid, Inc 


avi 


304-305 .Cuno Engineer 





ing Corp 


141-42-423—172-73-74.Curtis Pneumatic Mchy. Co 
87-88-89 Dal) Motor Parts Co 
€0 ; Dalton & Balch, Inc. 
308-09-10-11 "5 Rey Day Piston Corp. 
116 .DeLuxe Products Corp 
54-55 -57 .DeVilbiss Co. 
73-74 Ditzler Color Co, 
321-282 Dover Stamping & Mfg. Co 
145-145-14¢ E. I. duPont DeNemours Co., Ltd 
$51-52-53 Duro Metal Products Co. 
276-77 Eclipse Machine Cc 
320 21 FE Edelmann é¢ Co 
267 Elein Machine Work: 
“8-4 J Mfg. Cc 
3 Emsco Asbestos Ce 
10 Evans Flexible Reamer C« 
Fafnir Bearing Co 
ig] Federal-Mogul Corp 
3. Felt Products Mfg. Co. 
Ferguson ,Publishing Co 
..Ferodo and Asbestos, Inc 
J. A. Fisher Co., Inc, 








| FINANCIAL NEWS 


GENERAL MOTORS 
New York, Nov. 3.—Regular quar- 
terly dividends of 25 cents a share 
on the common and of $1.25 a share 
on the $5 preference stocks were de- 
clared yesterday by General] Motors 





the quarter ended September 30 net 
was $6,129, after taxes and 
| charges, against net profit of $22.- 
662, equal to 13 cents a share, in the 
| Se-tember quarter of 1931 


loss 


UNITED CARBON 
New York, Nov, 3.—United Carbon 
reports for three months ended Sep- 
| tember 30 net profit of $34,039 afte: 
jall charges, including $160,427 for 
| depreciation and depletion, but be- 
fore Federal taxes. This 
with net loss of $39,740 for 
responding period of 1931 
;} months to the same date net profit 
was $138.675 after depreciation and 
depletion of $491,756, compared with 
net loss in the like period of 1931 of 
$74,029 after deducting $548,846 for 
depreciation and depletion 


the cor- 


COMMERCIAL ALCOHOL 
| New York, Nov. 3 American 
Commercial Alcoho) reports for nine 
months to September 30 net income 
ot $404,822, after taxes, charges and 
depreciation, equal to $2.08 a share, 
on 194,747 shares of capital stock. 
This compares with net loss of $262,- 


828 in the first nine months of 1931. 


Net income for the quarter ended 
September 30 was $160.417. after 
taxes, charges and _ depreciation, 


equal to &2 cents a share, comparing 
with net income of $136,148. or 70 
cents a share, in the preceding quar- 
ter and net loss of $219,886 in the 
September quarter, 1931. 


SKELLY OIL 

New York, Nov. 3.—Skelly Oi] and 
subsidiaries show for the quarter 
ended September 30 net loss of 
$228,979 after depletion, depreciation 
and other capital charges. com- 
pared with net income of $761,259, 
including extraordinary profit of 
$1,045,606 on the sale of suncry 
properties, for the same quarter in 
1931 

REVERE COPPER 

New York, Nov. 3.—Revere Cop- 
per and Brass shows for nine 
months to September 30 net loss oi 
$1,374,204 after interest and depre- 
ciation, comparing with net loss of 
$639,496 in the first nine months of 
Jast year. For the quarter emded 
the like date net loss was $558,990 
alter above changes, against net loss 
of $439,614 in the preceding quarter 
and net loss of $495,438 in the Sep- 
tember quarter of 1931, 


ELECTRIC OUTPUT 
New York, Nov. 3.—Production of 
electricity by the electric light and 
power industry throughout’ the 
country during the week ended Oc- 


hours in the week of October 22 and 
was 7.2 per cent. under the week of 
October 29, 1931 Production for 


7.2 per cent. under the correspond- 

ing week of 1931. 
Space Numbers 

200-201-202..... 


i iad .W. 


mabenpeneaeas Fulton Co 


364-365 


251-252 


Gates Rubber 


directors. The payments. are the 
same as three months ago 
FORMICA 

New York, Nov. 3.—Formica In- 
sulation reports for nine months to 
| September 30 net loss of $20,411, 
|} atter taxes and charges. This com- 
|}pares with net profit of $158,622, | 
equal to 88 cents a share, on 180,000 
no-par shares of capital stock in 
the first nine months of 1931 For 


compares | 


For nine | 


tober 29 totaled 1,533,028,000 kilo- 
watt hours, according to the Na- 
tional Electric Light Association. | 
This compared with 1,528,145,000 


the week ended October 22 was also | 
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CAR FINANCING 
OFF IN SEPTEMBER 


(Continued from Page 1) 


vepresenting $472,261,803 in the 
January-September period of 1931. 
Used car sales on _ installment 
payments also began to take a 
sharp decline in the last few 
months, the volume for September 
hitting a new low level. 


° 


As against 103,234 cars, or $27,- 
580,567 in September of last year, 
| the total for the same month of 
11932 was 67,791 units, or $15,991,033. 
| For the first nine months, the 
total financing was $186,539,836 as 
against $297,141,138 in the same 


period of last year and $346,588,037 
in 1930 

Of the total] number of cars sold 
on installment payments in Septem- 
ber, 35 per cent. were new models, 
60 per cent. used vehicles and the 
balance unclassified. 


TIRE AND TUBE STOCKS 
HIGHER AS OF OCT. 1 


(Continued from Page 1) 


It was explained unofficially by 
the rubber division that the increase 
in the average stocks is attributable 
to the larger demand for replace- 
ments on older cars during the last 
year, 

Inerease in stocks of casings also 
was reflected in inner tubes. The 
average number of inner tubes on 
hand October 1 was 92, as compared 
to 8 a year ago. 

Reports were received from 22,246 
independent dealers carrying a total] 
of 22,246 casings, 14,489 high pres- 
ure casings and 22,517 tubes. About 








Name of Exhibitor 


.Fitzgerald Mfg. Co. 
D. Foreman Co. 
Fostoria Pressed Steel Co. 
French Battery Co. 


.Garlock Packing Co. 
Co. 


RUPE 656 Bacvaoas .Gatke Corporation 
110-11-12-13... .General] Electric Co 

PR tae Bir area L. H. Gilmer Co 

ERE reer e Globe Mchy. & Supply Co 
206. eee els Globe-Union Mfg. Co. 
281-282-283... cc eces Gould Storage Battery Co 
534-535-536.......... Guaranteed Parts Co., Inc 
EE A eitats > fa waicus Hall Mfg. Co. 

Bras vici ako caaasd Halstead Oi] Co. 
eee ree Hardie Mig. Co. 

BIDOAGEs ic cbns acaweene Hastings Mfg. Co 

EG Se A uehiea sowed Heinn Company 

OONis sas atasrcawas Hempy-Cooper Mfg. Co 

TS) Holfast Rubber Co. 
BGs ee hae Palak a a John C: Hoof Co. 

TOS TORMR lds sc ceavnca Imperial] Brass Mfg. Co 


° (Continued on Page 11) 


NUMBER OF CARS FINANCED 
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| 81 per cent. of the total stocks were 
in the hands of 28 per cent. of the 
dealers. Stocks up to 25 casings 
were carried by the largest group, 
the figures show. 

Little change was shown in the 
number of makes handled by deal- 
ers as against last year. Seventy 
per cent. of the dealers carry but 
one line of tires, 24 per cent. handle 
two makes and the balance up to 
five and six lines. 

In fact the tendency of dealers to 
concentrate on a single make is 
shown in any analysis of tigures 
since 1925 when three lines were 
carried by 15 per cent. of the deal- 
ers, two Jines by 36 per cent. and 
one line by 41 per cent. 

Year by year since 1925, the fig- 
ures indicate, there has been a con- 
sistent trend toward the handing of 
a single line by dealers. 

Of the total number of establish- 
ments reporting to the government, 
34 per cent. sell cars, 73 per cent. 
gasoline, and 68 per cent, batteries. 

Mass distributors, including two 
principal mail order houses and 
their chain of stores, two supply 
companies merchandising special 
brands, one through its own stores 
and the other through independent 
dealers and oil stations, a third in- 
dependent chain system and two oil 
companies selling tires through their 
stations in several] states, materially 
increased their stocks over last year. 

In this mass group, a total of 
2,032,029 casings and 2,109,690 tubes 
were reported on the shelves as of 
October 1 last year, as compared to 
1,987,284 and 1,847,440, respectively, 
on the same day a year ago. 


MUSICAL MOTOR COACH 
USED IN ADVERTISING 


Camden, N. J., Nov. 3.—Manufac- 
ture of a new type musical motor 
coach has resulted in a speeding up 
of production in the Collings Car- 
riage Company plant. 

The company is building the new 
type of coach in conjunction with 
the R. C. A. Victor Company, Inc.. 
all the vehicles being equipped with 
R. C. A. Victor sound-producing 
equipment. 

The Collings company has con- 
tracts from national advertisers for 
coaches ranging from $2,500 up. 
while engineers of the R. C. A. Vic- 
tor Company are now perfecting 
some which will be equipped to 
handle broadcasting and daylight 
talking pictures, the price of which 
will range up to $30,000. 

Among concerns already using the 
Camden-built car and placing new 
orders for it are the Emerson Drug 
Company, RKO, Freihofer Baking 
Company, General Baking Company, 
British American Tobacco Company 
of London and Brown & William- 
son Tobacco Company. 





















A ‘Red Hot’ Demonstration | 
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{ ANNUAL DINNER—JANUARY | 
| 12, 1933 
er: 
Hotel Pennsylvania, Ne York SECOND INSTALLMENT) 
vm 7 pT Ba Bh see In the convential valve of a few |calied tulip type of head, brings this 
| ANNUAI MEETING—JANU ARY |years back the valve surface ex-| junction or concentration point in 
23 TO 26, 1933 posed in the combustion chamber |closer proximity to the valve guide, 
Book-Cadillac Hoiel. Detroit was usually given a sphericai dome jane therefore, within a cooler zone, 
| shape rhis shape has been sup-|and also reduces the bending stress 
° ° j}planied by a flat surface, or if an | This advantage. howeve « offset 
i . | ‘ ahnvuae I ] c eL 
Sectional Meetings irregular shape is used the curve 1S|to some extent, for the heavy fillet 
| reversed, giving a recess rather than | presents more surface to the exhaust 
BALTIMORE—NOVEMBER 17 a oe 10n Phe ae a aie | blast Where this type is used, the 
Hote] Emerson: dint 6.30 p & tapering, thin cage, whicn heats | top of the head must be concaved 
Safety and raft —— a ae momen the vaive leaves | to reduce the weight Increasing the 
ae 5h meee = i the Scat Plat 01 concave shapes | stem size is the natural methed of 
CANADIAN—NOVEMBER 16 allow fo1 t) i kel edge with the | reducing the bending stress and re- 
> Royal York Hotel. Toronto; dinner [pect ight of ee and. Sa | ducing the temperature, but the lim- 
'7 p.m quent renegtnen e ouler n itation of weight if the moto sf , 
— . oe : as well as reduce the operating tem- | arnt ‘ y} ‘ ns 
CLEVELAND—NOVEMBER 7 —eninte of t esnestanl NE be acieceng high speeds, makes it 
ere ie i tnis importa } | NEE: , —4)) ‘ . owe a 
Cleveland Club; dinner 6.30 p. m.| Flat or concave heads also tend to ian “al - on os rhe pel 
“Why Airships?” Dr. Carl Arnstein. | reduce the high velocity flow on |? Unis operation limits tne 
rok See aes ' + , use of larger hollow stems 
vice-president Goodyear - Zeppelin|the exhaust stroke across or in To furth ; i 
; Corporation. Motion pictures show- | direct contact wfth this surface. by | aircraft an ae aa <r — - 
|} ing history of lighter-than-air craft | effectine a pocketed condition of |, ne - pa ve nin othe penat th ~ : cence 
| and building of the U. S. S. Macon less rapidly moving gas that is ac- | bees utilized. - ‘a shee mY’ 
een ut 1. Sor c ar) 
DAYTON—NOVEMBER 17 tually in ane wen Soe ae leneties Ghected 6 fle = a on 
| J a result less heat is absorbed by |, : 
, | Engincers’ Club of Dayton; dinner = , tee head ve | Uhre ugh the hollow stem, Self-ccn- 
3.3 3 1c lectr frig- aaa te tained mercu f alse waler- 
6.30 p.m. Subject: Electric refrig The under side of the valve, oF | cooled : . ry nd Iso wale 
| eration, with special mention of use | ia ie Olea Vaives were tried. The salt- 
| af vefrinerat a ais anni ian a |the part where head and stem blend, | fijjeq yalye became euite nanule 
= i — lon on WucKs and IM Ca¥ | and that portion of the stem unpro- | p14 is being less used 7 a a 
— = oe / jtected by the valve guide, must with- | the resent time This re } om 
DETROIT—NOVEMBER 7 lsitand the centrally impinging ex- lithe hollow stem partially filles « ‘th 
Book-Cadillac Hotel—Dinner, 6.30} haust, and it is this portion of the | mixture of salts and ‘the value 
| P, m.; simultaneous Sessions at 8|/valve that reaches the highest tem- | sealed by plugging or othe means 
| P. m Aeronautic activity “The Use | perature, and is. therefore. a criti- |to retain the salt The salts hav 
of Airplanes by Newspapers,” James| cal part Limits of valve weight | melting points from 175 te 350 de- 
V. Pierso], Body and production ac- | necessitate a relatively small stem,| grees Farenheit and in the mclien 
| tivity, “Glass, Its History and Manu-|and the temperature of the small|condition they adhere readily o1 
| facture " R. A. Miller. Passenger car| section rises quickly and limits the | “wet.” so to speak. the inner wal) 
STELLITE tool which cut continuously for 16 hours without redress- | 2Clivity, “Electric Furnace Iron,” |heat flow into the guide. Also, the | surfaces. Valve motion constantly 
ing while heated with an oxy-acetylene flame to a red heat foundry viewpoint, A. E. Hageboeck; |small stem means smaller surfaces ichurns this molton sali, which, 
| metallurgical viewpoint, L. A.|in contact with the guide for heat | while in contact with the hot portion 
Recent tests have demonstrated {have cut longer without any atten- | Danse; engineering viewpoint, Harry | transfer, with the result that the | becomes heated and when in ecn- 
clearly the property of red hard- | Uon. ; | T. Woolson, “Transportation,” Dr.|palance is attained only when the | tact with the cooler portion of the 
mess possessed by Haynes Stellite, Fee maremeee is of value in cut-| C. F. Hirshfeld unprotected portion of the stem is|stem gives this heat up. Other 
J-Metal, 2 nen-ferrous alloy of | ing tools because it enables them -) INDIANA—NOVEMBER 10 at a very high heat. Where the un-| methods such as directing ait 
cobalt, chromium and tungsten. The |CUt faster and longer, without re- Indianapolis Athletic Club—Din- |der surface of the head blends into | through the stem are also in devel- 
accompanying illustration clearly grinding, thus tending to lower pro- ner, 6.30 p. m.; “The Crisis in High-|the stem with a curved fillet or a|opment that gives promise of better 
shows the set-up used. The material] |@UCUON costs Tests have shown | way Transportation and Automo-|slight taper there is concentrated | cocling condition for the future 
machined was a hot rolled steel billet, |*®4t under commercial conditions | tive taxes,” A. J. Scaife, White Mo- |the bending stress described, and at | Valve stem length depends largely 
5 in. in diameter and 16 in. long, the edge of a cutting tool often | tor Company ‘Highway Traffic|this point bending does occur or|upon the design of the particular 
with 0.15 to 0.20 per cent, carbon |"eaches a temperature of 1110 de-| yenaces Here and Elsewhere,” Sam {tends to occur. A large radius fillet 
and 0.30 to 0.60 per cent. manganese. |$'eeS Fahrenheit and that even! ¢ Hadden, Indiana Motor Traffic | under | the head, producing the so- (€ Continued on Page 8) 
The depth of cut was 0.025 in., the |Migher cutting edge temperatures| association. “Greeting from Head- | — ———- a wii 
feed 6.004 in., and the speed 130 sur- |SOmetimes exist under present pro-/| quarters,” John A. C. Warner. |minimizes the danger of issing 
face feet r minute. duction conditions in this country. . wTAW , ¢ + 5 Ide FI ec MISSIN 
pe ws ide : Stellite is fre tly applied - | METROPOLITAN—NOV. 3 AND 17 | 0 ering UX areas that should be soldered and of 
A 04 by 0.5 in. solid tool was elite is irequently applied | November 3.—Hotel New Yorker; lien - ; sid f . 
mounted with approximately a 2 in.|the form of welding rod as a hard-| ginner. 6.15 p. m. “The Develop- | a i » = idue of unneutralized 
overhang,. and. an. oxy-acetylene |facing material on parts used in| ene ¢ ‘ofoils for High-Speea| A mew type of soldering flux/' UX after the soldering is com- 
: J y-! M eS ; : ment of Hydrofoils for High-Speec | pleted 
welding blowpipe was adjusted so operations involving heat and ab-!notor Boats.” Dr. O. G. Tietjens,|known as Flosol Cream has been | : 
=> a ft yn tm te Ration eel — — dies ~ Westinghouse Electric and Manufac- | developed by the American Chemical | t 
€ 2 oO > n. trom e end. F rgings, nives tor turine Company. oe f ; ; N | P | 
In this manner about 1'% in. of |shearing hot billets, hot punches and ee ae etal Ship Santa Paint Company of Ambler, Pa., | ew instrumen ane 
the cutting end of the tool was kept |some applications involving grind- | maria Pier 33. foot of Hamilton manufacturers of soldering solutions | 
constantly at a,red heat, or ap-jing and other abrasive operations. Avenue. Brooklyn, N. Y. “Diesel |and pastes, rust removing, rust pre- | Sayers & Scoville, Cincinnati, O., 
—, 1380 - — deg. F. : As a a material, this alloy | pnyines.” Louis Ford, editor Motor- |venting, metal treating and metal | are offering a modern instrument 
er ours Of continuous Cut- /is easily applied by means of the ‘ cleaning chemicals | f j 
: ox ; ship. 5 ° panel characterized by the Jane 
ting, the too] was removed, cleaned | oxy-acetylene blowpipe or the elec- | . MILWAUKEE—NOV. 5 This is a white creamy chemical, " : ” — 
up with a stone, and put into ser- |tric arc, and is used on parts sub- | Aveo : shipped in standard 12-pound cans | motif. 
vice again. The cutting edge of the | jected to severe wear, especially at | Allis-Chalmers Clubhouse 8 P. M.| and 60-pound pails, that is brushed| The instruments are grouped in 
tool was in good condition and could elevated temperatures. | Buffet supper after meeting Some lon the metal to be soldered, like a|2™ indirectly illuminated cluster— 
—— STI — -_—___—_—_—_— —_—— | Aspects of or 2 . lpaint. The coating dries in from | and a” a orrenene that every on 
U. S. SHIPPED 56 CARS DU PONT CHEMICAL DIV. N. G. Kranich. = ‘arm ae - lten to fifteen minutes and the flux | is on . y in = ee - the 
| Low- ~Pressure a oa ct ft ‘|covered surface can be tinned and ae fl ———. an nny 
TO CANADA IN SEPT. MOVED TO WILMINGTON |r ce Allis Chalmer: anulac- | -oidered either before or after the | VUCKY Observe under all conditions 
turing Company. coating dries }each instrument has its individuad 
y : al eee 1g : , s ;chromium plated frame or bezl 
Toronto, Canada, Nov. 3 (UTPS). Detroit, Nov. 3.—The chemica oe a ere mey.¢ io oe y 7 Soaueee for ;crown crystal glass and white fig- 
‘ ‘ ‘ ates ee s . inner, 6.30 m., | soldering sheet stee], where the pre- . re . 
—Only fifty-six automobiles were | specialties division of E. I. du Pont | ,=i*_© - , P vention . rust is of vital import- | UES _— oe ay se 
j ted into Can: ‘ing Se te : ‘ Be ee ; a black background. ‘he dials on 
imported into Canada during Sep-|de Nemours & Co., which handles NEW ENGLAND—NOV. 9 ance. Without sacrificing its valu- these instruments are of the pointer 
tember. These included five motor|the sale of No. 7 polish and other | Walker Memorial. Massachusetts able properties for stee) solder | ojo¢, type. The instrument panel 
trucks from the United States,|No. 7 products, and the refinishing | tnstitute of Technology, Cambridge, the eye fluxes most of ys Com~ | background is finished in a gray 
valued at $5,674, and one from | division, which handles the sale of | Mass. Dinner, 6.30 p. m. oe 2 CROOPS GHUTRINUN crystal crackle effect. 
Britain, at $1,773. There were thirty- | pyco for refinishing, were moved on| “Hydrogenation,” Dr. Robert T. Ee a ia cl The fact of the instrument beard 
six cars valued at not more than , Haslam, vice-president, Siandard Oil |,, 1P€ Mature of the product Is such | proper is finished in black and is 
) Sale Aone hehes .| November 1 from Detroit, Mich., to |"" : s that a thin film is applied to the are i at the bo od vith ¢ 
$1,200, which included thirty-four eee Development Company margined at the bottom edge with a 
from the Uinted States, at $12,232, the Du Pont Building, Wilmington, | ae 2 e 1 meta] surface that is to be soldered narrow chrome plated bead. The 
and two from Britain, at $1,448.| Del. : ; PRILADELPHIA—NOV. ___|an dit remains there, for the film | instrument assembly is relieved by 
There also were two from the United|, The company will continue at De-| 715 North Broad St.; dinner 6.30|neither runs, like an “acid,” nor | a casting which is high lighted with 
States, valued at $3,631; six from troit, however, its head sales office|p. m. Aircraft meeting—Entertain- |spreads when heated, like a “paste.” | chrome plate 
the United States, at $13,779. and six |O% ®utomotive finishes sold to the} ment by Aircrafters. The little residue that remains after | 
from Britain, at $22,435. car manufacturers. “The Coast Guard Airplane,’|soldering is confined to a restricted | HESS AGAIN HEADS 
~ Henry Cocklin, General Aviation | area, from which it can be removed | sa 
INDIAN BRINGS OUT FEDDERS IMPROVES Manufacturing Corporation easily with a wet cloth or with | COMMITTEE 
NEW COMMERCIAL UNIT Buffalo, N. Y., Nov. 3.—Following PITTSBURGH—NOV. 15 deoxidine to prevent the metal rust- 
the receipt of a substantial volume |. Fort Pitt Hotel; dinner 6.30 p. m. |8- ona se saa Emil E. Hess, genera] manager of 
; of new business from several auto- | “Application of Engineering Princi- ‘ me me Soremenge gga Sayers & Scovill, makers of fine 
Indian Motorcycle Company,| ' ti ‘tien | Ples to Fleet Operation,” L. V. New- | ‘0! Floso] Cream are: perfect flux-|funeral cars, has been reappointed 
Sprinefield, Mass. announces the |™0bile manufacturers, production | ;5, pyiesby Engineering and Man-|ing, low cost, cleanliness, ease Of | chairman of Boys’ Week in Cincin- 
introduction of the Scout pony ex- | and employment schedules wil) be | ageme nt Corporation. “Employee | #Pplication and removal, absence of | nati 
press, an economical light weight | materially increased early in No-|Owned Cars in Business,” John M. |Corrosive fumes, limited spread and| Under his direction Boys’ Weck in 
delivery van for application to the | \empber at the plant of the Fedders | O!?, Equitable Auto Company. absence of pits in the s¢ der with | Cincinnati has created much. inter- 
Scout pony motocycle for quick de- SOUTH’N CALIFORNIA—NOV. 4 | {UX entrapped in them. The cream jest. A large amount of space is 
livery service The complete van, Manufacturing Company, maker of ae ae ee . S : : 2 conserves time as well as material,| devoted to it by the newspapers. 
with steel chassis, ball bearing, |radiators, etc Both employment | Frank Wiggins a. — tor it can be applied by operators| The broadcasting stations of the 
pneumatic tired 18-inch wheel und | and production have been holding a oa 6 Pete a Wen vompression | other than the solderers, and a sin- | city Jend generous co-operation, teo 
strong steel covered ply-wood body, | steady pace, while company -fficials | ngine: 1€ — avary. gle application of the flux is usually | It is sponsored and endorsed by over 
is $75. The entire unit including|view the outlook for the final WASHING TON—NOV. 16 sufficient, where several applica- | fifty organizations, all of which hold 
Scout. pony motocycle and can is|quarter of the current year with Racquet Club; dinner 6.30 p. m./tions of liquid or paste fluxes are | special programs built around the 
announced at $300. optimism. Super-Balloon Tires. usually necessary. The white color community’s boyhood, 
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engine. Length to accommodate 
well proportioned guides and ample 
spring length are desirable features. 
The method of locking the valve 
spring seat is becoming almost uni- 
versally the shallow groove type. 
Fillets in the corner of the grooves 
are highly advantageous in resisting 
fatigue breakage. 

It is an established fact that cor- 
rosion of metals is very materially 
increased when these metals are 
subject to any stress, regardless of 
the temperature, although increas- 
ing with and proportional to the 
temperatures. This increase in cor- 
rosion is due to an interatomic elec- 
trolytic action set up by reason of 
the stress. Certain metalurgical 
structures are more resistant to this 
action than others, and for 
and valve seat materials those that 
have this greater resistance become 
desirable or essential. 

Seat are highly stressed, as a re- 
sult of the impact blow on a point 
contact only. This blow increases 
with the amount of misalignment 
of the seats, and with any prema- 
ture seating due to the 
clearances being greater than neces- 
sary. With misalignment due to 
loose stems, there is a poorer con- 


valve | 


tappet | 





| them, 
jlarge a clearance. 


faces. The decreased heat transfer 
results in increasing the valve head 
temperature. When a sufficiently 
severe stress and temperature con- 
dition occurs, corrosion starts either 
on the valve or cylinder seat, and 
as the corrosion progresses, a blow- 
by soon occurs. This first minute 
blow-by constitutes a valve or 
cylinder seat failure for the reason 
that the leakage of the hot gasses 
through the valve immediately heats 


the entire head to forging tempera- | 


ture, which allows the seat to de- 
form, tappet clearances to Close, 
and general corrosion and scaling 
to continue. Continued operation 
under these conditions is mainly 
responsible for the disintegration of 
the cylinder seats. 


One cause of such failures is worn | 


valve guides and valve stems and, 
quite possibly in conjunction with 
tappet adjustments of too 
Excessive orig- 
inal clearance between guide and 
stem tends also to the same condi- 
tion as wear. A too frequent cause 
for uneven seating is due to im- 
proper reaming of the seats by em- 
ploying a pilot on the reamer that 
does not accurately fit the guide, 
or, if it does fit, by bending or 


tact between the seat surfaces and |springing the pilot at the time of 


the guide and stem sur- 


between 


Se 







Make of Truck 





Arkansas 





Autocar | 2 35 17| 3 
Brockway Denil ccensatalrittaan lata cian haeellaee Mian 
Chevrolet | 700/ 190) 505, 2384) 585877] ~—«194, 782 
Diamond-T | _i| 3 98 ___ 16] Wes es 
Dodge | 44 13 18 516} = 72)—Ss«133| 649 
Federal | 6 1 27 2 ) 
Ford ___| 409; 181, 442) 3968, “681——«740]~—«2176, «1002, 
GMC. {| _5i 4) 17, 276) 63, BS] 5) 84 
“Indiana - ee - 4 YT 8 
International } 100 30,84) 364/150) 198] S122 
La-France-Rep'lic| ee 23 ah ig i? 
Mack ea ee qa] 
Pierce- Arrow | 2 a] 
Reo | 6 3} 858} —iSsCY]SC«*TS 29 
Sterling  —ss a ree =o 23 ae 1 Fe 
Stewart | 1 1 21 9| 2 
Studebaker | 20 11 5 224, «#30; «#+24) 12 «6 | 
White | 2 | @ Se ie 16] 1 15 
Willys-Overland | 2 aaj at; ay ee 
Miscellaneous | ‘ 

Totals | 1379, 444 1086, 8803, 1675, 2385] 508, 2134 


_*Seven months’ re port- —C ombine d with Broc kway in January and Fe br vary” 





reaming. Although | a seat can be 





Connecticut 


California 
Colorado 
Delaware 











checked with a blued valve, the 
valve stem may be just bearing 


against one side of the guide at the 
top and against the opposite side of 
the guide at the bottom. This con- 
dition gives the valve stem the 
equivalent of twice the clearance in 
one direction and no clearance in 
the other. On the free side, un- 
even seating can occur; on the other 
side, the valve may even be held off 
the seat if any slight distortion of 
the block has occurred. The slight- 
est holding off the seat establishes 
a leak immediately, which has the 
same effect as deschibed for the 
corroded blow-by. If the reamed 
seat had been checked with a blued 
test valve naving a stem that fitted 
the guide with no clearance, this 
condition would have been elimmin- 
ated. 

Very often badly worn guides are 


|}reamed a sixty-fourth oversize and 


valves with oversize stems installed. 
There is then the possibility of worn 
spots at the ends of the guide not 
cleaning up, which soon allows the 
new valves to take the old path, even 
though they appeared to be a good 
fit when installed. Lack of clear- 


ance often results from the use of | 


dull guide reamers and can cause | 
the valve to hold open in the event | 
In- | 


of any distortion in the block. 
sufficient clearance also produces a 
sticking or sluggish action, which 
often prevents the valve from fol- 
lowing the cam, due to insufficient 
spring pressure to overcome the ex- 
tra friction. This produces a very 
heavy impact blow on the seat, as 
the cam is not controlling the nor- 





881 


2127 


mal deceleration of the valve. The 
valve s accelerated under the force 








Illinois 





~ a a 
4196, 3406 | 


6562 


580 2482 
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seeds 
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2 33 6| | 
4| 4, +32 a 
216) 2181) 1444) 1415] 1050) 
i aah 88, TY 
‘50,21; «333; 223)—«112]St=«CT7298%4V 
~ io] 2} Si) io S| © 4 
~ 882) —- 233; - 2035) «1279; 1059] ~—«-881| 
61; «16,247; «162; Gi 
a 336, TY 
142; 63; 790/492) 460] "229 
| |- =” £4 
6.0C~<‘(<;S!*#*;~Ck SC SCttC 
ee a et ee ee | 
15} ~7+~«#«2102)”~=SCO|C(iéiSYSC~Cté‘ 
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ae ae oa 
9° +4) «+101, +143) +56]. 
- hcthOanhCUmtlhlhlhCUce 
S| 3| 64] SO} oa) 22 


38) 2 


of the spring, and at the moment of! and the car carries four persons, 


impact reaches a high velocity. A 
very high velocity will occur even 
with proper fitting guides if the 
springs are weak, due to having 
taken a permanent set; consequent- 
ly, springs should be _ actually 
weighed to be certain of normal 
tension. 

Conducive to uneven seating also 
is any worn condition of the tappet 
or rocker where contact is made 
with the end of the stem. These 
surfaces should be ground accurate- 
ly and smooth. Tappet clearances 
are very important. With no clear- 
ance the valves seat with zero veloc- 
ity, but unfortunately some clear- 
ance is essential to prevent the 
valves from staying open when the 
expansion of the stem takes place. 
As these clearances are increased 
the effect is the same as opening 
and closing the valve part way up 
or down on the cam and giving the 
valve the velocity and acceleration 
generated at that position on the 


(Continued on Page 11) 


NEW CAR ANNOUNCED 
IN CZECHOSLOVAKIA 


Washington, Nov. 3.—A Czecho- 
slovakian motor car manufacturer 
has introduced a new low-priced car 
selling at $385, according to infor- 
mation reaching the Commerce De- 
partment from Prague. The new 
car has a four-cylinder water-cooled 
engine with a displacement of 995 
cubic centimeters and develops 24 
horsepower, 

The body is made of welded steel 


NEW COMMERCIAL CAR REGISTRATIONS FOR FI 











Maryland 





Louisiana 





Kentucky 





The manufacturer claims that the 
new automobile has a very low gas 
consumption and has a top speed 
of sixty miles per hour, 


OLDS PLANS IMPORTANT 
ENLARGEMENT OF THE 
KOLD-HOLD BUSINESS 


Lansing, Mich. Nov. 3.—Plans 
are being perfected by R. E. Olds 
of this city to develop the business 
of the Kold-Hold Company of 
Greenville, Mich., along important 
lines. This company manufactures 
a refrigerating unit for installation 
in motor trucks and other trans- 
portation mediums, as well as in 
household refrigerators. The manu- 
facturing facilities of the company 
are to be greatly enlarged. 

The Kold-Hold system does away 
entirely with icing, the storage unit 
being recharged at night by plug- 
ging a connection into the electric 
lighting circuit. Temperatures may 
be adjusted and maintained at any 
desired degree. 

The Kold-Hold system may be 
installed in any properly insvfated 
truck body, railway car, etc. The 
company has a refrigerator body 
mounted on a 1%-ton Reo chassis, 





NEW SPARK PLUG 

Utica, N. Y., Nov. 3.—The Utica 
Cutlery Company has started pro- 
duction of the Silver Gun-Shot 
spark plug, a new type in which 
silver is used on the points. The 
company is organizing a sales force 
throughout the country and is in a 
position at the present time to turn 
out 2,000 plugs a day. 
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Name of Truck 


























California 




































Kentucky 
















































Autocar os 31 ] 36 1| | l 3| fl 5 53, 197] 15, | | 10 ae 
Brockw’y-Indiana| 4, #Ssi)s—iT,SSs~=‘“SC“‘éiSCSYSSCSY SSCS | Si] 7 iy 6 6S (‘i wY,:S:S:CSSCCOCUCL 
Chevrolet |_'1283/ 324/810, «3656-976, 1137, 298] 1348, 1584, 434) 3999 2938 2537] 1939, 1281/1334, 1417, 1247, 2069] 2390, 2261| 782 3771| 460 1464 
Diamond-T {| 1|_ _| a yf «YT go | 353, 48 BSH] 13| 13; —«T|SCAYSCiYSCiéiAYSC ‘$#U J) a 
Dedse sd] a __ 25 51|__— 839134, 266, 10] 67, 82,74! 583; 367, 270] 199/149] 125] 262) 132{ 539] 315] 257] 28,354) aj 134 
Federal | _| 6 12) HY a | CO Ci, YC a 
Fea =—Ssi‘(aiesétédr “ae __ 647, 1146, 9456, 1692| 1892, 386] 2288, 2074) 750, 5509| 3146 2655] 1791| 1339, ~1612| ~~ 1980| 1569, 5458] 4942; 2644[ 858; 3715| 745 1657 
GMC UT Cit 293] 75] 96; s4] S12] 37{ 23] 240,226 48) 45) 76] 32/80] 424] 212) 93,14, 179): 19|_—S «50 
International — | __111' 4 _ 183 _479|193| 231/82] 140) 210) 80 = 652| 693} 452/290, 367,148] 15] ae 409; G40; 119, 617/214) 417 
La France-Rep’b’c| _1| 24, i] —«s10) Co 4, 2 2| 1| re 7] CUCM 
Mack ae |__ 15} 1043105} YS; 15| 15] 7 —«27;_—s3|—36|_—_—siT9 = a a J 
ee ee ee ee 
Reo } 71011348) 44] 153) 6 S85 S80} ——=«AB| 100} —S79] 134] 48) 45, 15] +62) +92) 244) 194) 111) 7 96, 2i| 30 
Sterling — j | | 110) .- ? . )lU  e iy | 6 6, ~=CaysiC‘ YS TT | mY 
Stewart : .% | Se ee 7 | 5| ai :~=Ciéi | SCS | | 2. 8 2 
Studebaker [4] 6} 185/568} 8 7 ~+143/ +130, 140) 79) 56| 6| 76, 46) 108] 63| 96, a ae 
Whippet : 3 | sf 8 “| 1; Ff FlhUTlU ae ee 2 3 
White — ) 8125/6] | 2] 42] 53; | 52] 12| 19} «27 10, 47; +161) +22, 35{ ~—=s&|_~—Sié«S3|_—Ss2|_ 10 
Willys. } 3 5| 2) 63,55] S41 1| 4 19] nt| af 69], 8) 4i| ai] 33) 56) 121) 6,80; st] 65 
Willys-Knight | | ‘| 16] | 1 | 35 i iy ~«(etCiYC i .~SCOUSSCS~*~«S 4| 3s;.—CS~SiaAEti‘(ai‘iéi|T;COS™C*r*~*« 7. 7 
Misccellaneous | 12) 16, —«489{ «101; +~=«44 SOS] SSB] ~S=i|—~« [is2) 131/69; + 4| 160) 26 32 
Totals | 2648, 1110) 2214! 16646! 3314) 4335; 842] 3998| 4149) 1437| 13053; 7991; 6685| 4765! 3433 3571! 4112} 3954] 10437] 8925| 6602| 1837| 9427, 1587| 3975 


*Pour months’ r epor t. 
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VARIOUS “TEXTS” USED TO TRAIN 


TRUCK FLEET DRIVERS 


(Continued from Page 5) 


good work being done by other com- 


telling wh 


are 


information 
driver-salesmen 


panies, 
other 


or ideas reported in the trade, a 
used. 
man is made a regular subscriber 
a@ periodical in the industry 
which the company is identified. 

In addition to the 


more representative “texts, 


doing, 
and good merchandising suggestions 


In several cases, each sales- 
with 
foregoing, 
which may be thought of as the 


" a vari- 
ety of other material is used—bul- 


at 


re 


to 


letins, portfolios, and miscellaneous 
sales literature. One company states 


that it issues short Lulletins on im- 
portant subjects from time to time 


and that it requires its driver-sale 


men to post these bulletins in their 


trucks. A number of companies r 


port the use of sales portfolios, sales 


letters and sales literature. 


Up to this point in the prepara- 


eee 


Cumulative 


ze | 3 
~ — 
States $ 5 5 
2 s © 
= a = 
< 9 o 
Hlinois | 
Illinois, 1931 | 


NINE MONTHS 










Make of Truck 





Nevada 
N. Hampshire 





New Jersey 


s- 


e- 


159| 


382) 


tion 


in 


(2) 


of the plan, 
sidered the pupil, 
strategy of training, 
In what type of 
training be conducted? 
companies 
their 
or 
schools; 
side schools; 
group conferences; 
in sales meetings; 
correspondence courses; 
through educational 


studied, 

driver-salesman 
less formally organized company 
some trained 
(3) others trained in 
still others 
by 
a few 
and 
(8) some 


have been con- 
the 


the teacher, 


“school” 


som 
1 


(4) 
(5) 


(7) by individual letters; 
conferences, 


sense. 
training 
training “on the job.” 
stance, 


Diamond-T 


- 


265, 








New Mexico 


224 


~ 284 


i 


— 


602 


Autocar | 1 1 51 
Brockway | 4, 65) 
Chevrolet — } 92, 333, 2041 
Diamond-T Ss ||| 87,163), 
Dodge | 13) 30, 337] 
Federal “fk 2 = ae 
Ford | 105; 394 1830) — 
GMC. | 19 39) 
Indiana =©6p])——<‘OY;C*é‘| 35 
International =| 21 52) 485 
La France- -Rep'lic | cia a ; 6 
Mack i 36 64) 82 
Pierce-Arrow — Ce 
Reo | 3 15; 155 
Sterling ee. i 
Stewart . 10; 41) 
Studebaker = 10; 62|_ 
White | 1 1; 104 
Wiliys-Overland | 1 10; 24) 
Miscellaneous “-_ - —f 7 19? 
Tota’s | . 268° 955 6001 


NINE 











Name of Track 


N. Hampshire 











Autocar | 3 2 96 , 
Brockw’y-Indiana| 1; 13 78 
Chevrolet | | 137/ 546, 2904 
Diamond-T | | 22, 
Dodge - | 28 46 
Federal  ~=‘| | 9 

Ford ; | 311) 940; 5032, | 
G. M. C. oo. oe ; 
International | _ 2 => a 

La France-Rep'b'c| _ age: 13] 
Mack | 3 = 234 
*Pierce-Arrow ‘| eee es | 3] 
Reo | 6 _—35 
Sterling — ae 
Stewart ae a 
Studebaker “| 6| 20 ~— 95 
LL a 
White | #‘i1i| 4) 160 
Willys | 2 15 64 
Willys-Knight | | | 6 
Miscellaneous ~ 45; ~—2!-~=—éa38 


Totals | 


120; ; 
592; 
72| 


322) 
555| 


569| 1777| 10958! 





individual 
on the job. 
It will be seen that some of the 
above are not schools in the usual 
One of the most successful 
systems encountered 
In this in- 
is worked with 


New Commercial C ar Registration 


each: 


New York 
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~ 303 
4367 


“4925 
755) 


46 


1348, 
4 
368) 


20 
328 
48 
311 


144) 
1021 


80 


~ 547 
16315 


1283| 26870) 





man 


Federal 
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ye 
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Ta ~§~«G 
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~ ay 
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e132) 
ae 
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Z Zz 
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~ i wCOC~« 
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a a) er 
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a a. = 
- 16 
a. 24 ee | 
___184|13\_ 480/28 
a | 
~ 55). +~| 490) ~+~*&| 
5| 233 13) 
oe | 
"| 358) 21! 
3] 247 21| 
= 2. he. 
10, 750/ 
5335| 


a 


Ford 


e 
) 


in 


in 


others 


(6) 
courses, 


and 


190 


324 


North Dakota 


and the text. 


should the 
Among the 
trained 
more 


out- 


(9) 


was 





367|_ 
693] 6894 






< er we 


| 35) 
ar 4| 60) 
~ 403 | 3192) 
a) ee 
~~ 634] 504 
{| @ 
435| 5101\ 
~14| 245) 
328] 733; 
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a2 [ee 
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eee 
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ayy 
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6] 405 
1313 | 11320) 











Oklahoma 


individually; individually trained 
when he comes in aS a new man— 
in the plant, and on the wagon, and 
individually worked with later, when 
he becomes an experienced man. 
In many instances a combination 





was used; the men were trained 
individually, as above, and then 
gathered in small groups at in- 


tervals for training in group con- 


ferences, or gathered together in 
sales meetings and followed up 
; With individual letters. 

| Probably the subject given the 


most emphasis during the study was 
the need for constant checking of 
men and program. As one sales 
manager expressed it: “Every train- 
ing plan should provide means for 
checking the results. No training 
program will run itself. It must be 
kept up to date and _ followed 
through. Provision must be made 
for checking the men and determin- 
ing if they are using and benefiting 
from the training program. By this 
means only is it possible to know if 
the program is accomplishing what 
it is intended for; only in this way 
is it possible to determine what im- 
provements should be made.” 
Among the checking methods re- 
ported — were > the use of sales data, 


















rating sheets, 
conference check-ups. 

Most companies rep 
ing of daily, weekly 
sales records, 


drawing 


examinations 


and | by the company. 
required to produce 
ort the keep- | the seamless method. 


or monthly 


Five minutes were 


the tube by 


One company reports | S1X OKLAHOMA CITIES 


that it keeps informed of results by 
up a monthly summary, 
giving, for each routeman, the route 


FIGHT STATE GAS TAX 


3 (UTPS).— 


number, the number of stops, the Oklahoma City, Nov. 
monthly deliveries of the main} Six of the state’s leading cities have 
product, the daily average deliveries | approved a 


of the main product, 


deliveries oi eacn of four specialties, 
the number 
the 


the type of truck, 
operating days in 


(Continued on Page 10) 


FRETZ-MOON TUBE CO. 
PLANS EXPANSION 


Butler, Pa., Nov. 


Moon Tube Company of East Butler 


has let to the Rust 


Company of Pittsburgh the contract 


for a $60,000 addition 


The company specializes in tubing 


for the automotive 
tube one-eighth of 
diameter, 


longest continuous 
the world, 
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1,177 feet long and weigh- 
ing 350 pounds, believed to be the 
production 
is 8 displayed as a novelty 








= 





fight against the state 


the monthly | gasoline tax as applied to muncipal- 


ities, 
of 
month, the 
The question was 
| meeting of municipal 
lin Oklahoma City, 
pared and presented 


Enzineering | fight in the Supreme 


to the plant. 
Hart, Mich., Nov. 3. 


ders for new heaters 
the Ford V-8's and 
abled production at 


A 
in 


industry. 
an inch 


in |} to start, Bert Kunkle, 


announced. 








following a district court de- 
cision against Ardmore, Okla., rul- 
ing that cities are liable for payment 
as well as are corporate individuals. 


raised at a 
attorneys heid 


and a brief pre- 


to the confer- 


;encee. Oklahoma City, Tulsa, Still- 
water, Chickasha, Ada and Shawnee 


3.—The Fretz- | representatives voted to contest the 
decision and back up the Ardmore 


Court. 


HEATER ORDERS GAIN 


—Advance or- 
to be used on 
B43 have en- 

the Kunkle 


Manufacturing Company plant here 


president, has 


‘Stattaties, October, (1932 
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MONTHS OF 1931 BY MAKES AND STATES 
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_ VARIOUS “TEXTS” USED T0 TRAIN) Car Engineers Discuss 
TRUCK FLEET DRIVERS 


(Continued from Page 9) 


mileage, the daily 
and the days with 
records tell the 
training 


total monthly 
average mileage 
a helper These 
management whether the 
and sales objectives are 
tained. If there are deficiencies, a 
special man is put on the route with 
the driver to find out the reasons 
why and to help the driver improve 
his methods 

Some companies use rating sheets 
for checking purposes A rvice 
organization doing training werk 
sends one of its field men to 
lyse conditions in each member plant 
it least once a year. This man sums 
up his findings on rating sheets 


one sheet for each routeman with a| 


summary Sheet for the plant as a 
whole. These rating sheets—like the 
report cards given in school— 
where the men are weak and indi- 
cate whether and how the training 


plan should be revised. 
Companies having conipany | 
schools, state that they either grade 


the men from personal observation, | 


re rive e .: writte *xam- | 
or give them oral or written exan | fore the program is started. 


inattons. 
With the 
training, the 


conference 
conference 


its close. This accomplished with 
the help of a list of questions pre- 
pared in advance and included in 
the manual provided for the con- 
ference leader. ?or example, in the 
manual for conference leaders pre- 
pared by the Laundryowners Na- 
tional Association, the following 
questions are used for checking the 
conference: 

l Wer » the men at ease, and did 
they warm up to the discussion? 

2. Was the room comfortable? 

3. Was I careful to shut out 
asreements? 

4. Did I keep my personal opinion 
to myselt, except when I had to take 
the lead to direct the program? 

5. Did I succeed in gettine the 
confidence of the men? 

6. If not, what seemed to be the 
trougle, and how can I overcome it? 

7. Did we reach the four direct 
objectives? 

(a) To get a list of difficulties 
that hinder sales, and to have it 
adopted as our conference program 


ilest 


dis- 


(b> To find out how many men 
will join the group 

(c) To get the group to adopt a 
quoca Of increased sales 


(d) To determine the eting 
time and the lensth of meetings. 

8.—Did we make progress on the 
Indirect objectives? 

(ad To get the men thinking more 
intelligently about how they can 
get Dbusiness 


(b> To get the men to realize 


without saying so, that they already | 


know how to get more business if 


they will make better use of what 
they know. 
(c) To further secure the confi- 


dence of the group by letting them 
fix their own conference program 
(d) To make them familiar with 
the conference methods, and to sell 
them on the idea. 
(e) To get them to talking 
themselves about their 


among 
problems 


and promote their respect for each 
other’s views 

9. Did the meetings begin on time 
aud end on time? 


19. Were the minutes taken? 

Il. Was it, on the whole, an en- 
couraging and satisfactory 
2Cce@? 

As indicated, numerous factors 
are considered by the various com- 
panies in drawing up their plans 
[hese factors may be summed up 
as follows: 

t. Whether the 


conter- 


plan be a special 


one, or adapted from a standard- 
ized plan furnished by a trade o1 
gervice Organization, it should in- 


gicaie whether training is to be 
given only to the mew men, o1 
@hether the experienced men, and 
@iembers of the supervisory and 
exccutive staffs are to be included 

2. The plan should indicate who 
Is to have charge of the training; 
whether a special imstructor is to 
be employed, or the work turned 
ovec to the sales manager, or some 
other individual or individuals 

3. The plan should specify what 
is to be taught; that is, what sub- 
jects Shall be dealt with in the 
training work. 


The plan should specify the 


| strategy, or the 
| the 


being at- | 


ana- | 


|} means for a 


show | 


| limited programs. 
| however, 


method of | 

leader is | 
required to check up on the results | 
of each conference immediately after 


jthe dispute 


teaching is to be done—whether by 
telling methods, 
methods, the conferring 
the developing method, or by 
bination of two or more ol 
methods 
». The 
texts to be 
6. The plan 


method, 
a com- 
these 


provide the 
training. 
should indicate the 
kind of “school’’—whether it shall 

a company school, outside school, 
‘orrespondence school, group con- 
ference, individual 
job, or some other type of school 

The plan should provide the 
continuous and thor- 
ough checking of results. 

The above, of course, relates to 
the preparation of the ideal pian 
ior a complete and comprehensive 
training program. fn actual prac- 
tice, many companies report suc- 
cessful results from much 


plan should 
used for 


whether the 
extensive, that plans 
worked out be- 


limited or 
should be carefully 


NEW JERSEY OPENS 
REPRISAL WAR ON 


PENN. STATE TRUCKS 


(Continued from Page 1) 


what the Pennsylvania law had cost 


New Jersey truck operators. 
Secretary of Revenue Leon D 
Metzger of Pennsylvania has in-| 


formed state officials here that if 


their ban on all Pennsylvania trucks | 
is con-| 


not licensed by New Jersey 
tinued this state will take the same 
action 

‘If New Jersey holds up all Penn- 
sylvania commercial vehicles,” he 
said, “as a result of the new Penn- 
sylvania law requiring registration 
of ‘foreign’ trucks that make more 


than fifteen trips a year into Penn- | 


this state will withdraw 


privileges from all 


sylvania, 
reciprocity 


to securue drivers’ licenses.” 

Commissioner Hoffman said that 
New Jersey was 
willing partner” 
lection, “but that Pennsylvania, hav- 
ing been warned, walked into it 
with its eyes open.” 

“To us a truck is a truck,” he said 
When the Pennsylvania Legislature 
was considering passin this measure 
I informed Pennsylvania authorities 
that New Jersey would regret abro- 
gation of reciprocal privileges, but 
we would be forced to take the 
action we are now taking. They had 
falr warning.” 

The commissioner 
Jersey would not 
Pennsylvania was 
licked” if other 


indicated New 
“bound to get 
States also with- 
drew privileges. While the “war” 
continues, license bureaus will be 
operated on a twenty-four hour basis 


at Camden, Trenton, Newark and 
Jersey City and a temporary agency 
also has been established at Phila- 


delphia 

Tons of produce and other perish- 
able goods were threatened with de- 
struction yesterday at various points 
along the state line as a result of 
More than 200 Penn- 
sylvania trueks were turned back 
from the Camden end of the Dela- 
ware River Bridge and the ferry 
lines within two hours by New Jer- 
sey motor vehicle inspectors. Sim- 
liar action was taken “t the Tacony- 
Palmyra Bridge 

hose carrying perishable goods 
allowed to pass if they agreed 
to apply at once for New Jersey 
tags. Many refused and turned 


were 


back. 

As a result traffic tie-ups and 
ongestion yrew at all Delaware 
River crossings, while New Jersey 


inspectors denied admittance to tag- 
*sS trucks. 


NEW BATTERY MAKER 
Pittsburgh, Pa., Nov. 3.—The 
plex Battery nd 
Company has been organized and 
incorporated here, with a capital , 
$55,000, to establish and operate 
local plant for the manufacture and 
distribution of storage batteries for | 
automobiles and radios and other 
electrical equipment, 


Sim- 


way in which the | that they 
on the subject and are proceeding, | 


the instructing | 
| 


| ultimately will result 
of construction as will give the best 


training on the| 


more | 
All seem to agree, | 
program be | 





New | 
Jersey trucks and require the drivers | 


“a forced and un-| 
to the license col- | 


relent and that | 


Manufacturing | 


Present ‘Doughnut’ Tires 


(Continued from Page 1) 


following replies indicate, howeve 
foll g pl ndicate, however, 


maintain an open 


as rapidly 
conditions exist at 


with 


which 


in the industry, tests 


net results. 


One engineer of a company pro- 
ducing light and medium weight 
cars in large quantities reports: 


“We have done a great 


in general, rather 
results The tire 


tires with, 
isfactory 


Company, 
favor of the rapid 
these tires, as they, 
most of 


oped to a Satisfactory point. 


“It is my opinion we will utimate- 
inch to 1} 
those | 
Development work | 
in the industry is apparently tend- | 
Low | ventional 
uneco- | more noticeable, 
nomic development in face of pres- | due to the lower 
For ordinary city driving, especially | 


ly put on tires from !» 
inch larger in section 
used at present. 


than 


in that direction. 
most 


ing strongly 
pressure tires are a 


ent conditions.” 

Another chief engineer of a com- 
pany making chiefly large 
says: 

“We have had no experience, and 
have done no experimental work 
| with super-balloon tires, because we 
j}have been unable to obtain wheels. 


ing before we _ would be able to' 


mind | 


as is feasible under the 


present 


in such types | 
|}senger cars has not 
|} enough or over a long enough period 


amount of 
work with the so-called “doughnut” | 
unsat- 
people, 
with thé exception of the General 
have not at all been in 
introduction of 
in common with 
the engineering fraternity, 
think they have not yet been devel- 





| tracks, etc., 
{improvement in riding. Over smooth 
concrete and asphalt 


cars 


proper 
It would require a lot of redesign- | ism, 


, mount these tires on our presert 
| models.” 
Another response 


a light, low-priced car, 


| follows: 
which 


“Our experience in the use of the 
so-called ‘doughnut’ tires on 
been broad 
to be of particular value. 

“When the agitation for large 
tires came out some time ago, we 
ran tests on various sizes and finally 
adopted a 16x7.00 as the most suit- 
able size for our car. In running 
all of these tests we experienced the 
same difficulties as have been ex- 
perienced by practically all other 
manufacturers; 
combinations there is a tendency 
for the automobile to wander, tramp 
or shimmy, and a certain amount 


lof instability, 


“The large tires, of course, are 
}much more noisy than the conven- 
tional tire and there is a tendency 
for the automobile to bob. The car 
is not so stable as on tires of con- 
sizes. The tire wear is 
which, no doubt, is 
air pressures used. 


cobblestone, brick roads, car 
there is a very marked 


over 


roads riding 
improvement is scarcely noticeable. 

“It is our belief that, with the 
redesign of steering mechan- 
spring suspension and_ shock |} 
absor ber adaptation, 


reads as 


pas- | 


that is, with certain | 


objections and criticisms to ‘dough- 


nut’ 


tires, 


as far as handling the 


car and road ability are concerned, 


can be eliminated. 
“There is considerable 

be done by the tire manufarturers 

to increase 


of 


work yet to 


the larger 


section tires and to reduce the noise, 


Cars are 


| fore, 


ally 


that 





known 


ment. 
this whole 
larger tire sections than are being 
used at the present time—probably 
compromise between the ‘doughnut’ 
and what we know as the standard 
tire section.” 

In the 
gineer 
ducers of 
opinion is expressed: 

“At the present time, we can see 
no advantage 
tire—except, 


Motor 


mechanical 


objectionable. 

“We do not feel that what is now 
tire will be 
generally adopted for regular equip- 
We do believe, 


as the 


LEAVES 
Reading, Pa., Nov. 


being 


‘doughnut’ 


case 


the 


produced today in 
which the majority of objectionable 
noises have 
from the chief} entirely eliminated, and tire noises, 


}engineers of a company that builds} Which have been passed up hereto- 
are standing out 


been most 


and are very 


however, 
will 


of another 
with one of the large 


DODGE 

3.—The Fisher 
Company, Dodge and Ply- 
mouth dealer in this city, announced 
they 


that 


result in 


chief en- 


pro- 


the following 


‘doughnut’ 
possibly from an ap- 
pearance standpoint, and our 
pression is that the demand, especi- 
in the large si: 
on the wane.” 


im- 


2s, is decide lly 


agreement with Dodge Brothers Cor- 


poration 
Motor Company 
dealer here since 1921. 


the m: na jority of ‘consent. 


al 


terminated their 
The Fisher 
been Dodge 


The -agree- 
ment with Dodge Brothers Corpora- 
tion has been terminated by m' -al 


New Cc ommercial Car Resistrations by States 
and Months, First Nine Months of 1932 
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Alabama_ rm 120) 137 154) 





Arizona | “47 49|_ 52) 
\Arkansas | 262; 92) 34 
California. | 1004; «826 ~—S=«966 
Colorado | 473; 198° +154 
Connecticut 462/230) 240) 
Delaware = ae 68 — 56. 
Florida | 428 415, 260, 
Georgia. | 383 170) 173; 
Idaho | +»5O0 45) 41 
lilinois. | 941. ~=758~=O780, 
Indiana $25, 438, 524 
lowa 281; 301, 420) 
Kansas. | 191. 319, 219 
Kentucky | 219, 280147, 
Louisiana. | 142; 132’ 120{ 
Maine ~ 448; 146, —«:162 
Maryland 204 + ~=«230| += -256, 
| Masy’setts.| 306, +439 +« #662 ~~ 
Michigan (476 ~=—«451.—Ss«5'770 
Minnesota | 274, 398 571! 
Mississippi | 103, +83) +130; — 
Missouri | 274) 1091/1352) 
Montana. ~—S79|.—~St«<“‘é |SSC« |S 
Nebraska. | 267/240) 212) 
Nevada | 10, #4122) «430, 
N. Hamp. | 80| 59, 999i 
New Jersey ~ 633° 495° ~—«622) 
New Mexico  i::lttC et”) 
New York | 1475 1532 2069 
N. Carolina 329'—~=C«H—(—=«i3D 
No.Dakota| 55 30 59 
Ohio “$61! 678) 644 
Oklahoma | 200 174 ~=‘161 
recon 103; +96, +#«2+4150 
Penn’vania 4056, 1117, +~=«1453) CS 
%. Island ~ <=. -—_ Meer a7 
5. Carolina! 153) 100. ~—87 
5. Dakota | 43) 67, 90°. 
renn, 7 381f 152) 123 
Texas 678 7188 609 
\utah | 71, ~~<60;~—~—~=«*S 
'Vermont. | 52!..——«56 82) 
Virginia 398 396, 334 
|Washington! 275 155 —=S«211; 
|W. Virginia ~ (1 ww we 
@| Wisconsin 362 282 493 4 
Wyoming 65 114) €6 
| Dist. of Col. 93! +106, ~—«169 
Totals | 14767, 14522; 16759) — 
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471| 172 155 122 920 | 
148] —«34;—=“‘(i‘é«wi LC ‘SCOOBY 
458) ~=—«120,i(ié«éi,SC (tCiSEC tC 
2796] 922; 1093/1255 6066 | 
825, 157 167 = 145; 1294 | 
632,337,413, 320, 1702] 
154] 65 84 78 381} 
1103] 150; ‘191 189, —SS=«WCG 33‘ 
726) +274, «222 245, 1467] ~~ 
136 | 85 85| 49 
~2479|««781|~=«d778,~=“‘«‘*“ TSCSC*« 
1487| «502° 38% 8762752 
~ 1002] «554 S—«79 «4283 2458 | 
729, 240, ——«239, 359 1597 | 
~~ 646] +203, ~=«2162,—~St«S0S,——(it=«é«i SG] 
~ 394, 193 160 173, 
456| 317° 452) 313,538] 
690{ 265, 358, 393 1706] 
1457; 869, «1002; S784 4112] _ 
1497] «595, —s«763——~=~Ct*«*40 3595 | 
1243] 452|—«G 75, «2G 2896 | 
316) (116116, S00, (ss 
2717, 701; ~=Ss«641—SSC«* QD ~ 4688 | 
 334{, 12i; 101; 49, G05] 
719| «256,205,137 1347 | 
62 | 54 37 31 184] 
238) 155,198,104 
1750] 735,863,785, 4133 
186 | 66 55 68 375 | 
~ 5076] 2487, 2446, 1995, 12004] 
855 | 304 291 286 1736 | 
144| 84 96 94 418] 
1983] 801 859 «974 4617] 
535, 243, ~=—«224 196 1198 | 
349, «118,—S~*«<‘i23T;tiGH 
3626, 1427; 1551" 1658  ~—«8262| 
220, -«2160,=S—«s«140~Stt«é2:AKT 667 
340| «138 82 96 656 | 
200 | 67, T3 62 402] 
~ 456) 226 176, 130, 988{— 
2075 | 636 782 765 4258 | 
926) ~~ 71; ~Stsi«i,t (tit AS 
190} -106—«185 145 ~ 66 | 
“1128[ «336, —ti«398 351 2213 
~ 641{ 218, 245, 190; | 1294| 
~ 403, +232;,~—=«#2‘S tC«aTOC“(<i‘é‘*Y 
1137] 444, —333)—732)—~CS~SAG 
245). +«»59'2«=C««48si“(<i«é‘i:S:S:C~*:” 389 | 
368) «129; 5) 7286 | 
~~ 46043] 17777; 18688, 17813\  —«:100326| 
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90 205 1379 
38 50). —-»58) 444 
~ +422 ~ 102) +1086 

945, ~  g08; 8803 
any “120, —«21675 
~ 222 251 ~ 2385 
48) 39, 508 
~ 144) 189° ~+~=«-2134 
m4 236) ~ 950] 2127 
7 ~ 66, 580 
109,» 767, ~—«65G2 

~ 429) 2) «453! 4196 
~ 319) ~ 310 3406 
294; ~ 354 2482 
279; ~~ 272/  ~—«2146 
140, 198; —S—«2405 
162) 1445. —=—«1936 
933 "945, ~—«2406 
552) 553). ~~—«»5 790 
~ 504, 564, —sdLT5 
429! 3205 —2—~COS 4139 
"130! 157 a5 
 434|— 633 6411 
126, 112) 979 
459! —=«2152;~—S=—«d132 ~ 1790 
aa ot ~ 268 
‘18 ~~ 116 955 
569 ~ +644 ~ 6001 
= 402 eo; —~—t«C«é«iD 
~_1587 7169, ~—=«16315 
338) —~ 402). ~—«-2780 

71) 94 ~—SC*«é«*DB 

—j127—Ct«STS 768 ~~+«6894 
222 = ___ 331 ~~" 4922 
174) 85 ~~ 1236 

1086 ~ 1245) 11971 
~ 89) g2'. +900 
~ 80 ~ 128 ~ 943 
62) 50'. —Ss«»B3 
194) 154; ~—~S=«WL‘ VL 

a ___ 669 1083; 6778 

——79, SOS 114, «G52 

"| $3; ~+~«850 

343) — 390; ~—«-3238 

296! “185, ~—~SC*«W99 
138, 115 i ‘tat 
593 318, +3940 

40; 58, ~+«+536 

—Y59;—S«d119)~—S—«*2: L118 
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NUMEROUS FACTORS AFFECT 
VALVE PERFORMANCE 


(Continued from Page 8) 


cam. Therefore, the larger the clear- 
ance the higher the _ velocity. 
Much excellent development work is 
being done along this line to pro- 
duce valve «motions nearer to the 
ideal. 

Another type of failure is that of 
warped or so-called warped valves. 
Warping oF distortion due to the 
heat alone is possible, but decidedly 
rare. With uniform structures in 
the steel. which is controllable by 
the manufacturers, a symetrically 
designed part, such as a valve, has 
no tendency to deform when heat- 
ed. Valves often show a run-out, 
however, when they are being faced 
and are often rejected as warped 


valves. They are bent valves. The 
very hot small stem has bent to 
conform to a cylinder seat that is 
not in proper alignment to the 
guide, and if the valve is rotating 
on the seat, this bending keeps 
changing with the rotation. Some- 


times valves operate and seat ap- 


parently satisfactorily under these 
conditions, but it is not to be 
recommended. What very often 


happens in these cases where there 
is a rotation of the valve, is a blow- 
by or leakage when the motor is 
first started for any rotation of the 
cold valve, that cooled in a distort- 
ed position, 
the seat until it becomes hot enough 


will hold the valve off | 


to let the stem bend and conform | 


to the seat. 

Least prevalent 
failures is breakage 
age does occur, it 


among valve 


invariably takes | 


| 


place &t the junction of the stem 
and the radius under the head. This 
is the point at which the bending 
stress is concentrated In almost 
every case a breakage at this point 
is a fatigue break. A fatigue break 
is a progressive break caused by re- 
peated stresses high enough to have 
exceeded the so-called “fatigue 
limit’ of the material. A fatigue 
break starts at the weakest spot on 
the surface of the stressed area, and 
progresses forming a fracture that 


is semi-circular or crescent shaped. | 


When this fracture continues until 
the remaining section is too small 
to stand the stress to which it is 
subjected, clean breakage occurs, 
showing a crystaline structure for 
that part. The crescent-shaped 
start of the break is very noticeable 
and is somewhat smoother, due to 
having worked back and forth on 
itself. The resistance to this type 
of break is one of the requirements 


of good valve steel. Any irregular 
surface on a stressed surface is con- 
ducive to the start of a fatigue 
failure 


Sharp corners and deep tool marks 
are to be avoided to help prevent 
fatigue failure, and are the reasons 
for th® highly polished radius and 
stem of the aviation and racing 
valve. This same type of break oc- 
casionally occurs in the groove of 
the stem, a sharp corner being prob- 


|}ably responsible. Most grooves, at 
the present time, have at least a 
;} Small radius or fillet in the corner. 


Where break- | 


All of the factors of ‘installation | that 


<= Ansan Da Oe - = 
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{tend to produce uneven seating tend 
{also toward fatigue failure, conse- 
| quently, too much care cannot be 
given to these important matters. 

| Because of the varying conditions 
|in the different engines, advances 
| for clearance are best left to the 
; manufacturer, Complying with these 
clearances by reaming the guides to 
specified size and seeing that the 
reamers actually are cut to size, not 
under or over. is recommended 
When properly installed, excessive 
wear does not take place on the stem 
and guide, but if appreciable wear 
has occurred it is best to replace 
the valves and guides, if satisfac- 
tory results are expected. 


VANDERZEE DENIES 
YARN ABOUT GEARSET 
OF NEW DODGE MODEL 


(Continued from Page 1) 


Dodge-without-transmis- 
sion’ tales. The public will en- 
counter in the new Dodge a good 
many novel things—among them a 
transmission that acts as if it were 
not there by refusing to make a 
noise like a transmission, either in 
gear-shifting or in running 


in these 


BALTIMORE TRUCKS IMPROVE 
SAFE DRIVING RECORD 


Baltimore, Md., Nov. 3.—Statistics 


compiled by the Baltimore Safety 
Council show that eighty-six fleets 
of commercial! trucks. or about 2,000 
vehicles, engaged in a safe driving 
contest, made a record of 20,542 
miles per accident from July 1 to 
September 30 this vear, as compared 
with 15.488 miles per accident for 
the same period in 1931, an im- 


provement of 33 ber cent 


New Commercial Car ‘Registr ations by States 
and Months, First Nine Months of 1931 















rE . | 

States § = oe w © 

i | 3 3 a | 31 ¢ 

a = = < w. 
Alabama | 255! —.201|_— 278 734, 440 329, 245; 1748, 271, 354 275 2648 
Arizona |_—:129'— 107, _—Ss«153 389, «107,—St—=«*2163,S«139 798 | ‘112 93 107 1110 
Arkansas | 359 +267, ~=—«236-—S——«iBHZJ]—«B15| ~—_—190 65 —«d432 | 38972148 2214 
California | 1832 1475 2095 5402, 2137; 1935 1957 11431 | 1887 1731 ~=—«1597 16646 
Colorado =| 541358327, 1226| 421,366 =~ 3381 | 8723529 3314 
Connecticut| 194 -286——469——(ti«H4 |S (500 2758 | 538 503 536 335 
Delaware | 10 59 ~~ 108) 237| 133 107 105 _ 582 | 81 103 76 842 
Florida | 932; 389, 381i 1702) ~— «428364506 3000} 300 340 358 3908 
Georgia | 450438659, —s1547f =~ 480428 413F 28GB] 22 633 427 4149 
Idaho | 182 °&4«©99 139 #420] #161 +1179, 211; #9714 ~°+ 110 169 187 1437 
Wiinois | 2005 ~—«1439; «1502 4946, 1775 «1452 ——«*1056 9229 | 1625 1079 1120 13053 
Indiana | —s776— 6841095 2555-1229 —«980, «507 5271 | 609 1035 1076 7991 
Towa | 546 790° 829 2165] 1164; «906 «651 4886 | 691 596 512 6685 
‘Kansas | 457 589) 444 1490} 609" ——«480—S—S«497 3076 | 1020 371 298 4765 
Kentucky | 408 373, 320, —Ss«1101] = 440/359, 357, 2257 | 350 461 365 3433 
Louisiana | 254 212 349/815] “400 458 401) 2074 | 521 480 496 3571 
Maine —«|_—sa138' 226, 450814] ~— 960,791) 508) 3073 | 363 «= 314.362 4112 
Maryland | 280 298 450 1028} —«563—~=*«<~ B,SC«*S 3 2632] 473 471 378 3954 
Mass, o 781 708 «1285 2774| 1709; 1536) 1289) 7308 | 1073 1005 1051 10437 
Michigan { 767 794) «1053, 2614] 1291/1324 (1184; 6413 | 855161041 8925 
Minnesota | 500 296 1230 2026| 1060; 1013; 514; 4613. | 721 G82 486 6502 
Mississippi | 116 131 180 427| 258) 162) 195, 1042: | 2812S 3807S 197 1837 
Missouri | 313 1795! 1595 3703| 1174; 847) 1077, BOL | 7451076 =~ 805 9427 
Montana | 182151209) 542] 210,159, Ss :139'i(ité«i2 SH | 22GS—sidCC«d2SB 1587 
Nebraska | 643, 470, 436—s«1549] 545, 478347, 2919 | = 4153847294 3975 
‘Nevada } 52 38 75 165 | 84 83 68 400 | 76 52 41 569 
New Hamp.| 32 «143/224 399] = 336287 S42 1264], 182, 130 201 1777) 
‘New Jersey | 1435, 751 :1082|3268{ 1401/1581) 1439, 7689 | 965 «1142116210958 
‘New Mexico| _ "203 113 111 427 | 153 162 151! 893 | 174 129 87 1283 | 
‘New York | 1762, 2053| 3273/7108] 4072) 3906/2986) 18072 | 3641 2743 2414 26370 
N. Carolina 463, 370'—533_ 1366] 622/598) 448) 3034] 859 == 70——«é8'TD. 5335 
N. Dakota | 98 89 «138, 325| 254-263" ‘169 1011 | 87 86 ~—«:129 1313 
Ohio “| 980, 1021, «21194 3195] 1847 1575 1208| 7825 | 1378 998 1119 11329 
Oklahoma | 438 257| «350 1045] «457, —«36 4,318 “5184 {538 365 288 3375 
‘Oregon |; 301; 248; 218 767| «366, —=—«399' «385 1917 | 380192212 2701 
Penn’vania | 1329| 1478, 2025-4832] 2464/2317, 2191| 11804 | 1690 «22692231 «17984 
Rh. Island | _—-88—S—134)195, 417219) 234222 1092, -203'—~=«‘<i2 Sd: 1652 
So. Carolina| —315|_ 237,243) 795] 365, 297,211 1668 | 316 253 243 2480 
‘So. Dakota | 193 225) 177,595] 198/219. 144! -1156[ 116 106116 1494 
Tennessee | 290, 157|_——175, 622| 513/296; 237 1668 | 3813152102574) 
Texas  —'| (1183; _—«:1234) «1442 3859| 1498} 1611, 1734| 870? | 1187-1352, 1484 «12725 
Utah ~ | 83, 156) 245! 484, -201;-—=«154)—=«2175) 1014| 114 71 179 1378 | 
Vermont | 60 75|_——102) 237| 223193; 145f 798] 111,133) ~__ 1153 | 
Virginia | _—-352|——=863|_— 572; 1787] G18 795, GE1{_— 8G] | 06645566) HGTB 
‘Washington| | ~ 647/323 447 __1317| 477399) 208} 2401 | = 644 478; 369 3892 | 
W. Virginia | 251/216) 248,754 444) 391) 343) 1893 | 3913592552893 | 
Wisconsin | 654° 452) ~— 973) 2079, +945 900} 782 4706 | 1486 660577, 7429) 
Wyoming | 75, ——95|_——«138) 308, -138/—«i11ij— 98] CHS | 114) 93,141) 1003 
Dist. of Col. 00; 112) —«157| 253; «215 ~=—«201;_+~Ssi«é 038 179,183; 214 "1614 
Totals | 24414| 23475| 30609, 78498] 36851) 33489; 28490}  177328| 30085; 27032) 25967, 260412 

* 
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225 Exhibitors Listed 


For Joint Trade Show 


Space Numbers 


(Continued from Page 6) 


Name of Exhibitor 


aah, oe Ingersoll-Rand Co 

DOOOO CV edvbecssenedst Irving-Cloud Publishing Co. 
PE 50 65s ob CVE CNTs 6.08 Jadson Motor Products 

Pats +i0seudecasct Jambor Tool & Stamping Co. 
BEC i STOKE ChE s ESC Johns-Manville Corp 
270-271-272 K-D Mfg. Company. 

253... .Kant-Rust Products Corp 
Ssebahtrexveses Keasbey & Mattison Co, 
nn <vbedeveds hos Kellogg Mfg. Co 

ES SP rere Kem Mfg. Co 

BNO iss sess paeee ..Keystone Reamer & Tool Co 
390-91 .King Quality Products Co. 
208-09-10-11 ._Lempco Products, Ine 

athe c VEEL OCT Link Belt Co 

257-58 .Logan Gear Co 

Es kk crecdees McAleer Mfg. Co 
158-59-60-61 McCord Radiator Mfg. Co 
235-36-37 McQuay Norris Mfg. Co 


491-92-93--94........ U. S. Air Compressor Co 
SE arvana saaneaee U. S. Asbestos Div. 

8 Ee re eee U. S. Electrical Tool Co 

Re ee aga Bie U. S. Axle Co 

OS SAPP AT Pere rere USL Battery Corp 

Tee a a so wien Utica Drop Forge & Tool Co, 
64-65-66... cn ec ccees Van Dorn Elec. Too] Co. 
261-2-3-4-5-6-7- .Van Norman Machine Too) Co. 
MEME. . traabkccnnnaien Vellumoid Co. 

OR MT ok cckaves Victor Mfg. & Gasket Co. 
CN teas akaee Vichek Too] Co 
§00-01-02.....ecceee0s Walker Mfg. Co. 

| AE Teed ee Warner-Patterson Co. 
Me oS kag ee ane Watervliet Tool Co 

, AAAs Wel-Ever Piston Ring Co. 
ROCESS TOE Westinghouse Lamp Co. 
91-92-93-94. Whitaker Battery Supply Co. 
meee 2 she ca senas Whitney Mfg. Co. 

Ce eee Wilkening Mfg. Co. 

PR: Jeanheksnaesean J. H. Willidms & Co. 

DGG cccasaakaen bes World Bestos Corp. 
age dee ee “X” Laboratories, Inc. 


Sales 


Co 


of Raybestos-Manhatia» 





vn ee 





Pe eer Machined Parts Corp 

POs nee whee ges Maremont Mfg. Co 

72 Terrier yee ..M. E. M. A. Credit Department 
ag Re ee L. J. Miley Co. 

243-44. Monark Battery Corp 

MPO: 55 s-6ndar .Motor-Meter Gauge & Equipment Co, 
185-86 Motor 

Pain ities. 0 26 ase ¥s Motor Service Magazine 
248-273 MRC Bearings Service Co. 
203-04-05 Multibestos Co 

296-97 -98 Nationa] Battery Co. 
154-55-56-57....... National Carbon Co 

Rd atacekh ae waa ee National Credit Office 

NG kd nig Wal wade eae National Machine & Too] Co 
134-35 ..National Motor Bearing Co 
ES le te a Bek ula .New England Products Co, 
362-63 New Process Gear Co 

ies hae a aee he boos ..C. E. Niehoff & Co 

SE Sn aid ie ei Norma-Hoffman Bearings Corp 
dc owe aes -Noblitt-Sparks Industries 
444-45 Oisio Piston Co 

1638-69-70 P. & D. Mfg. Co 

“01-02-03 Packard Electric Co 

139 ; Pep Mfg. Co 

118-119-120-121 Perfect Circle Co 

476-77. Perfection Gear Co. 
370-71-72.... Permatex Co., Inc. 

289 Plomb Too] Co 

166-67 Powell Muffler Co 

AS ee eae William E, Pratt Mfg. Co 

319 Pratt-Chuck Co 

366-67 Price Battery Corp 

114-115 Pyrene Mfg. Co 

25-86 ‘i Ramsey Access. Mfg. Corp. 
215-16-17-18-19 Raybestos Div. of Raybestos-Manhattan, Ine. 
136-37.... Republic Gear Co 

328 Roller Bearing Co. of America 
40-41 Rottler Boring Bar Co 

9. Wm. é& Harvey Rowland. Inc 
187-88 Russell Mfg. Co 

392 Schwarze Electric Co 
98--99-100-01 -02 Sealed Power Corp 

63 Service Spring Co 

3026-97-98 Service Station Equipment Co 
212 Sewell Paint & Varnish Co 
34-35 Sherwin-Williams Co 

104-05 -06--07 Simmons Mfg. Co 

489-90 Simoniz Co 

523-24 .S. K. F, Industries, Inc 

349 Sn.alley Accessories Corp 

ae Southern Automotive Journal 
192-93-94-95 .. Sparks-Withington Co 

274-15. .., ..Spencer-Smith Mch. Co 

55.. ; .C. Spiro Mfg. Co 
482-83-84......... Standard Motor Products Co 
rere Stanley Rule & Level Plant 
= ee John T. Stanley Co.. Inc 
NE = og nk we ..Eawin L. Stanton, Inc 

180-81 .L. S. Starrett Co 

133 erent Steelcoie Mig. Co 

Sco weskan Sterling Cable Corp. 

ee ree Steven-Walden, Inc 

a ela ee tags -Stiles-Medart Co 

Reece hea eae .. Stover Engine & Mig. Co 
IN Se ia a ae dk wie at Sunnen Products Co 

oe ee a ata a ah Silver King Hydraulic Jack Co. 
387 ..Southern Cotton Oil Co 
527-28-29-30......... Thermoid Rubber Co 
127-28-29-20 Thompson Products Co 

50-51 Timken Roller Bearing Service & 
RAC ee .. Titeflex Metal Hose Co 

OS ES Serer errr Toledo Stee] Products Co 
47-48-48... nec ceees Trico Products Corp 

Se cae pee ae ..Trindl Corp, 

SAPS rey air Tripie-A-Specialty Co. 

cS - errr rrr eT. J. A. Tumbler Laboratories 
CS oe cate ag ie eas Tung-Sol Lamp Works 

SMES ER. s st invenar United American Bosch Corp 
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White Surveys Prove that 
Old Fashioned (Buried Runover) 
Magazine Make-Up May Cost 

You 10% or More in 


Advertisement 
Effectiveness 


Another Reason Why Ads in Liberty (With Modern 
Alternating Ad-And-Story Make-Up) Average 
A Quarter Million More Real, Seen Circulation. 


HEN you put your ad in 

a magazine established 
before advertisements were 
legitimate “editorial” content, 
you generally find it in the 
back of the book. 

The important editorial items 
are grouped in the front of the 
book. The average reader (who 
buys the magazines for stories, 
not ads) need not go very far 
back to choose his reading fare. 

A galley runover is brought 
into the back to lead the reader 
into the advertisements. 

If your advertisement is next 
to the runover of a good story, 
a lot of persons may see your 
name. 

If the story is less widely 
read, fewer persons may get 
through to you 


Facts Prove Theory 


The Percival White, Inc. at- 
tention value ratings of 80 page 
advertisements adjacent to run- 
overs of stories having above 
average reading were compared 
with the ratings of 78 adver- 
tisements adjacent to runovers 


ARNUM discovered it! By splitting 
up the band and scattering music 
throughout the parade he held the spec- 
tators on the curb until the end. Simi- 


larly, by alternating advertising and 
editorial matter throughout the maga- 
zine Liberty keeps reader interest high 
from cover to cover. 
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\w Jf @ 
Z 
a a ¢ 
WAVY Fe JAP. TV 


ah 4 f s : M 
AVA 7 lle AAT 


of stories having below average 
reading. 

In the aggregate, the first 
group was found to have en- 
coal 10.7 per cent more atten- 
tion—10.7 per cent more teal, 
seen circulation from women 
readerts...... 

And 11.1 per cent mote at- 
tention—1I.I per cent more 
real, seen circulation—from 
men readets..... 

An equivalent of 200,000 
more real, seen citculation per 
2,000,000 A. B.C. circulation... 

A bonus value of $500 per 
insertion at a rate (for ae 
of $2.50 per page per thousand. 

Advertisements adjacent to 
the runovers of exceptionally 
well rated stories enjoyed an 
even greater bonus 

Those next to poorly read 
stories suffered accordingly. 


Liberty Make-Up Puts 
Every Ad Next to 


Leadin g Matter 


Liberty, founded since adver- 
tisements were recognized as an 
integral part of a magazine's 


LIBERTY 


America’s Best Read Weekly 


Wy Zo 


ARRAY 





content, established an appro- 
priately modern make-up policy. 

There are no run-overs in 
Liberty. Every story is complete. 
Every advertisement is next to 
a complete story. Every reader 
MUST turn every page to find 
out what he wants to read. 
Every advertisement is exposed to 
every reader. 

In old-fashioned make-up 
magazines you can't tell in ad- 
vance how good a story run- 
over your ad will adjoin. But, 
in Liberty you get the equiva- 
lent of a guarantee of that to 
per cent better position! 

Add that mechanical advan- 
tage to the White findings of 
15 per cent to 45 per cent more 
reading for the average Liberty 
story—25, per cent to 60 per cent 
more reading for the average 
Liberty serious article—and the 
quarter million or so extra real, 
seen circulation reached by the 
average Liberty page advertiser 
becomes readily understandable. 

What mass magazine has 
greater justification for a place 
on your 1933 list? 





Advertiser: Ethyl 
Gasoline 
Agency: Batten, Barton, 
Durstine & 
Osborn, Inc. 
Space: Roe Second 


over 

Attention Value: 
58% better than 
average page 


ad 








Advertiser: Campbell 
Wal 
F. Wallis 
Armstrong Co. 
Space: 4-Color Page 
Attention Value: 
42% better than 
average page 


Agency: 





Advertiser: Philco 
Agency: F. Wallis 
Armstrong Co. 
Space: Black & White 
Page 
Altention Value: 
39% better than 
average page 
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Advertiser: Mazda 
Lamp 
Agency: Batten, Barton, 
Durstine & 





Osborn, Inc. 
Space: Black & White 
Page 
Attention V alue: 
35% better than 
average page 


2 aise 






Advertiser: Coca Cola 
Agency: D'Arcy Adver- 
tising Co., Inc, 
Space: 2-Color Third 
over 
Altention Value: 
35% better than 
average page 


73 





Advertiser: Mazda 
Lamps 
Agency: Batten, Barton, 
Durstine & 
Osborn, Inc. 
Space: Y% Page Black 
& White 
Altention Value: 
35% better than 
average page 
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